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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Quarterly Report on Form 10-Q (including extsland information incorporated by reference hajeiontains both historical and
forward-looking statements that involve risks, uncertaistind assumptions. The statements containedsingiport that are not purely
historical are forward-looking statements withiretmeaning of Section 27A of the Securities AcP88,las amended, and the Securities
Exchange Act of 1934, as amended including statesmmegarding the Compa’s expectations, beliefs, intentions and stratefpieshe future
These statements appear in a number of placessifiRéfport and include all statements that are nsiohical statements of fact regarding the
intent, belief or current expectations of the Compats directors or its officers with respect &mnong other things: (i) the Company’s
financing plans; (ii) trends affecting the Comp’s financial condition or results of operationsj)iihe Compan’s growth strategy an



”ou

operating strategy; and (iv) the declaration and/peent of dividends. The words “may,” “would,” “cod/” “will,” “expect,” “estimate,”
“anticipate,” “believe,” “intend,” “plans” and simi lar expressions and variations thereof are intentteitlentify forwardlooking statement
Investors are cautioned that any such forwlooking statements are not guarantees of futuréopmance and involve risk and uncertainties,
many of which are beyond the Company’s abilityaotml, and that actual results may differ matelyaditom those projected in the forward-
looking statements as a result of various factassubksed herein and those factors discussed inl dethe Company’s filings with the

Securities and Exchange Commission.

PART I. FINANCIAL INFORMATION
Item 1. FINANCIAL STATEMENTS

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
(in thousands, except share data)
November 1, May 3,

2003 2003
(unaudited) (note 1)

ASSETS
CURRENT ASSETS
Cash and cash equivale $ 12,098 $ 9,275
Accounts receivable, less allowance for douldfidounts
of $1,202 at November 1, 2003 and $1,102 at 8]2003 23,77¢ 25,91
Current maturities of lor-term receivable 3,13( 2,65(
Inventories 17,51 14,86:
Costs and estimated earnings in excess of ksl 13,66 11,467
Prepaid expenses and ot 497 75€
Deferred income taxe 4,361 3,801
Total current asse 75,03¢ 68,72t
Advertising rights, ne 354 38t
Long term receivables, less current maturi 10,88t 6,711
Goodwill, net of accumulated amortizati 1,08t 1,04:
Intangible and other assi 86¢ 873
13,19: 9,01z
PROPERTY AND EQUIPMENT
Land 654 654
Buildings 12,38: 12,28:
Machinery and equipme 15,26¢ 13,76:
Office furniture and equipme 14,831 13,49t
Equipment held for ret 3,691 3,47¢
Transportation equipme 2,67 2,18¢

49,51« 45,85
Less accumulated depreciat 23,83( 21,06«

25,68¢ 24,78¢

$113,91: $102,52°

See notes to consolidated financial statem
|

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS (continued)

(in thousands, except share data)
November 1, May 3,
2003 2002
(unaudited) (note 1)

LIABILITIES AND SHAREHOLDERS' EQUITY



CURRENT LIABILITIES:

Notes payable, bar $ 87 $ 18C
Accounts payabl 12,90: 9,312
Accrued expense 9,29¢ 7,79(C
Current maturities of lor-term deb 1,69: 2,951
Billings in excess of costs and estimated eas 4,652 5,52¢
Customer deposi 1,981 1,70¢
Income taxes payah 1,692 1,55¢€
Total current liabilitie: 32,30¢ 29,02¢
Long-term debt, less current maturiti 1,97: 5,44¢
Deferred incom 1,111 1,33¢
Deferred income taxe 1,47 1,29¢
4,55¢ 8,08:

TOTAL LIABILITIES 36,86 37,10¢
MINORITY INTEREST IN SUBSIDIARY 18¢ 11F

SHAREHOLDERS' EQUITY
Common stock, no par value, authorized 60,000sbG0es
18,687,447 and 18,596,536 shares issued atrizerel, 200:

and May 3, 2003, respective 15,21¢ 14,65¢
Additional pait-in capital 74€ 74€
Retained earning 60,92¢ 49,95(
Treasury stock, at cost, 19,680 sh: 9) 9
Accumulated other comprehensive | (18) (398)
76,86 65,30

$113,91: $102,52°

See notes to consolidated financial statem:
|

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS
(in thousands, except per share data)

(unaudited)
Three Months Ended Six Months Ended
November 1, November 2, November 1, November 2,
2003 2002 2003 2002
(13 weeks) (13 weeks) (26 weeks) (27 weeks)
Net sales $ 58,30 $ 48,07 $ 107,22 $92,18:
Cost of goods sol 36,557 32,28¢ 67,91¢ 61,07:
Gross Profit 21,75( 15,78¢ 39,30¢ 31,11(
Operating expense
Selling 6,441 5,97¢ 12,87¢ 12,78:
General and administrati 2,21« 1,68: 4,33¢ 3,33t
Product design and developm 2,07¢ 1,721 4,28¢ 3,551
10,74( 9,37¢ 21,49¢ 19,667
Operating income 11,01( 6,40¢ 17,81( 11,44
Nonoperating income (expens
Interest incomu 23€ 14¢ 463 332
Interest expens (89) (22€) (323 (481)
Other income, ne 9 71 347 26E
Income before income taxe
and minority interest 11,16¢ 6,401 18,291 11,55¢

Income tax expens 4,43¢ 2,37¢ 7,241 4,40(C



Income before minority

interest 6,731 4,02t 11,05( 7,15¢
Minority interest in income ¢
subsidian (62 -- (73) --
Net income $ 6,66 $ 4,02! $ 10,97 $ 7,15
Earnings per shar
Basic $ 3 $ 2 $ .5 $ .3
Diluted $ .3 $ 2 $ 5! $ .3

See notes to consolidated financial statésnen

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENT OF CASH FLOWS
(in thousands)

(unaudited)
Six Months Ended
November 1, November 2,
2003 2002
(26 weeks) (27 weeks)

Cash flows from operating activitie
Net income $ 10,977 $ 7,15¢
Adjustments to reconcile net income to net caskiged
by operating activities

Depreciatior 2,991 2,74¢
Amortization 74 147
Minority interest in income of subsidia 74 -
Provision for doubtful accoun 327 (44¢€)
(Gain) loss on sale of property and equipn (29¢€) 61€
Deferred income taxes (crec (389 (361)
Change in operating assets and liabili (2,819 61=
Net cash provided by operating activities 10,95( 10,47¢
Cash flows from investing activitie
Purchase of property and equipm (4,280 (2,370
Proceeds from sale of property and equipr 667 681
Net cash used in investing activitie (3,619 (1,689
Cash flows from financing activitie
Net borrowings (payments) on notes pay: (111 12z
Borrowings on lon-term debi 93 -
Proceeds from exercise of stock options and s 264 182
Principal payments on lo-term debt (4,839 (2,200
Net cash used in financing activitie! (4,599 (1,895
Effect of exchange rate changes on ¢ 74 2
Increase in cash and cash equivalen 2,81¢ 6,89/

Cash and cash equivaler

Beginning 9,271 2,097
Ending $ 12,09t $ 8,991

Supplemental disclosures of cash flow informat
Cash payments fa
Interes $ 291 $  45¢



Income taxes, net of refun 7,507 4,37:
Supplemental schedule of r-cash investing an

financing activities

Tax benefits related to exercise of stockay - 56

See notes to consolidated financial statem

DAKTRONICS, INC. AND SUBSIDIARIES
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS
(in thousands, except per share data)
(unaudited)

Note 1. Basis of Presentation

In the opinion of management, the accompanynaudited financial statements contain all siiiients necessary to fairly present the
Company’s financial position, results of operatiansl cash flows for the periods presented. Thegpation of financial statements in
conformity with accounting principles generally apted in the United States of America requires mameent to make estimates and
assumptions that affect the reported amounts theBeie to the inherent uncertainty involved in nmakestimates, actual results in future
periods may differ from those estimates.

Certain information and footnote disclosunermally included in financial statements predaneaccordance with accounting principles
generally accepted in the United States of Améraae been condensed or omitted. The balance shidetya3, 2003, has been derived from
the audited financial statements at that date bes chot include all of the information and footrsotequired by generally accepted accounting
principles for complete financial statements. Thigsancial statements should be read in conjunatith the Company’s financial statements
and notes thereto for the year ended May 3, 2068 hnare contained in the Company’s Annual Reporform 10-K, previously filed with
the Securities and Exchange Commission. The resdiperations for the interim periods presentedrmt necessarily indicative of results
that may be expected for any other interim periofbothe full fiscal year.

The consolidated financial statements ibelthe accounts of the Company and its wholly owswdssidiaries, Star Circuits, Inc.,
SportsLink, Ltd., Daktronics GmbH, and MSC Techigids, Inc. and its majority-owned subsidiary, Dakics Canada, Inc. Investments in
affiliates owned 50% or less are accounted foreyequity method. Intercompany balances and tréinsadave been eliminated in
consolidation.

Note 2. Significant Accounting Policies

Stock based compensatidhMay 3, 2003, the Company has four stock-basepleyee compensation plans, which are described more
fully in the Company’s Annual Report of Form kK0-The Company accounts for these plans underett@gnition and measurement princiy
of APB Opinion No. 25Accounting for Stock Issued to Employees] related interpretations. No stock-based emplegenpensation cost is
reflected in net income, as all options grantedeurtdose plans had an exercise price equal to #nkenvalue of the underlying common
stock on the date of grant. The following tablastrates the effect on net income and earningshzee if the Company had applied the fair
value recognition provisions of FASB Statement &3, Accounting for Stock-Based Compensattorstock-based compensation.

Three Months Ended Six Months Ended
November 1, November 2, November 1, November 2,
2003 2002 2003 2002
Net Income as reportec $ 666 $ 4022 $10977 $ 7,15¢
Deduct: Total sto-based metho
employee compensation expe
determined under fair value ba
method for all awards, net of rela
tax effect: (105; (92) (217) 177
Pro forma net income 6,56¢ 3,93¢ 10,76¢ 6,982
Earnings per share:
Basic- as reporte! $ 0.3¢€ $ 022 $ 0.5¢ $ 0.3¢
Basic- pro forma 0.3t 0.2z2 0.5¢ 0.3¢
Diluted - as reporte: 0.34 0.21 0.5t 0.37
Diluted - pro forma 0.3t 0.2C 0.5¢4 0.3¢

Commitments and Contingencidn connection with certain sales of equipment ly@ompany, it has agreed to accept a specified




of recourse on the money owed by its customersher dinancial institutions. At November 1, 2003lavlay 3, 2003, the Company was
contingently liable on such recourse agreementsaramounts of $250, respectively.

The Company is involved in various claimsl éegal actions arising in the ordinary courseudiness. In the opinion of management,
based upon consultation with legal counsel, thenale disposition of these matters will not haveaterial adverse effect on the Company’s
consolidated financial position.

Product WarrantieShe Company offers a standard parts coverage wgrf@anperiods varying from one to five years fdraf its
products. The Company also offers additional tygfesarranties that include on-site labor, routingimbenance, and event support. In
addition, the length of warranty on some instadiasi can vary from one to ten years. The specifingeand conditions of these warranties
primarily vary depending on the product sold. Therpany estimates the costs that may be incurredriuhd warranty and records a liability
in the amount of such costs at the time productmigireceived. Factors that affect the Compangganty liability include historical and
anticipated claims cost. The Company periodicadlyeagses the adequacy of its recorded warrantjitiedand adjusts the amounts as
necessary.

Changes in the Company’s product warratitiethe six months ended November 1, 2003 cortsist¢he following:

Beginning balanc $ 3,18¢
Warranties provided for during the peri 1,13¢
Settlements made during the per (181)
Changes in liability for p-existing warrantie

during the period, including expiratio (559

Ending balanci $ 3,568¢

Lease Commitment§he Company leases office space for various saidsservice locations across the country and wam@guipment,
primarily office equipment. Rental expense for @pielg leases amounted to $596 and $451 for thmeiths ended November 1, 2003 and
November 2, 2002, respectively. Future minimum payts under noncancelable operating leases, exgleédiacutory costs such
management and maintenance fees with initial oaneimg terms of one year or more, consisted ofalewing at November 1, 2003:

Fiscal Yeal
Remaining for: 2004 $132
2005 22¢
2006 16€
2007 65
2008 39
Total $63C

Purchase CommitmenEsom time to time, the Company commits to purchiagentory and advertising rights over periods #sdend
over a year. It is committed to these purchasesigir June 2005. As of November 1, 2003, Daktromigs,is obligated to purchase $5121 of
inventory and advertising rights through fiscal y2@06 as follows:

Fiscal Yeal

Remaining for: 2004 $1,03¢
2005 3,907
2006 17¢€
Total 5,121

Note 3. Recently Issued Accounting Pronouncements

Recently issued accounting pronouncemémtiune 2001, the Financial Accounting Standardsr@8¢*FASB”) issued Statement of
Financial Accounting Standards (“SFAS”) No. 143 ctdunting for Asset Retirement Obligations.” Thigtement, which is effective for
fiscal years beginning after June 15, 2002, cotlersaccounting for closure for removal-type cost tire incurred with respect to long-lived
assets. The adoption of this new standard did aet la material impact on the Company’s financialtmn or results of operations.

In July 2002, the FASB issued SFAS No. IAgcounting for Costs Associated with Exit or Disgal Activities.” This Statement
requires that a liability for a cost associatechveih exit or disposal activity be recognized whenliabilities are incurred. This statement
nullifies Emerging Issues Task Force (EITF) Isswe 84-3 “Liability Recognitions for Certain Emplayd&ermination Benefits and Other
Costs to Exit an Activity” which required a liability to be recognized at tmenmitment date to an exit plan. This Statementeffextive for



exit or disposal activities initiated after DecemBg, 2002. The adoption of SFAS No. 146 did natsha material effect on the Company’s
consolidated financial position or results of opierss.

In November 2002, the FASB issued FASBrpmgtation (FIN) No. 45, “Guarantor’'s AccountingdaBisclosure Requirements for
Guarantees, including Indirect Guarantees of Inetiiss of Others.” This Statement elaborates odisosures to be made by a guarantor
in its interim and annual financial statements aliisiobligations under certain guarantees thiaa issued. It also clarifies that a guarantor is
required to recognize, at the inception of a guaema liability for the fair value of the obligati undertaken issuing the guarantee. The
disclosure requirement of FIN No. 45 is effective financial statements for fiscal years endingraflecember 2002 and did not have a
material effect on the Compamsytonsolidated financial position or results ofraien. The initial recognition and measurementjgions ar:
effective prospectively for guarantees issued odifrel on or after January 1, 2003. Implementatbthis Statement did not have a material
effect on the Company’s consolidated financial fisior results of operations.

In December 2002, the FASB issued SFASIM8, “Accounting for Stock-Based Compensation -n$itgon and Disclosure.” This
Statement amends SFAS No. 123, “Accounting for lis®ased Compensation,” to provide alternative mashaf transition to SFAS No.
123's fair value method of accounting for stockdshemployee compensation. This statement also aribadlisclosure provision of SFAS
No. 123 and APB No. 2¢Interim Financial Reporting,” to require disclosun the summary of significant accounting policéshe effects
of an entity’s accounting policy with respect tockt-based employee compensation on reported nami@@nd earnings per share in annual
and interim financial statements. The adoptionfeAS No. 148 did not have a material effect on tlhen@any’s consolidated financial
position or results of operations.

In January 2003, the FASB issued Interpi@iadNo. 46, “Consolidation of Variable Interesttiies.” This interpretation addresses the
requirements for business enterprises to conseliddated entities in which they are determinebedhe primary beneficiary as a result of
their variable economic interest. The interpretai®intended to provide guidance in judging mudtipconomic interests in an entity and in
determining the primary beneficiary. The interptieta outlines disclosure requirements for variahterest entities in existence prior to
January 31, 2003, and outlines consolidation reguénts for variable interest entities created dftewary 31, 2003. This interpretation did
not have a material impact on the Company’s codatgd financial position or results of operations.

In May 2003, the FASB issued SFAS No. 3@counting for Certain Financial Instruments witharacteristics of Both Liabilities and
Equity.” SFAS No. 150 establishes standards for how anristagsifies and measures certain financial insemisiwith characteristics of b
liabilities and equity. SFAS No. 150 is effectiv financial instruments entered into or modifiégaMay 31, 2003, and otherwise is
effective at the beginning of the first interim joer beginning after June 15, 2003. The adoptio8FAS No. 150 did not have a material
impact on the Company’s consolidated financial fmsior results of operations.

Note 4. Revenue Recognition

Long-term contractsEarnings on long-term contacts are recognized emp#éicentage-of-completion method, measured by the
percentage of costs incurred to date to estimatadl costs for each contract. Operating expensestarged to operations as incurred and are
not allocated to contract costs. Provisions foinegted losses on uncompleted contracts are matie iperiod in which such losses are
estimable.

Equipment other than long-term contractdie Company recognizes revenue on equipment sdbes, than long-term contracts, when
title passes, which is usually upon shipment.

Advertising rightsThe Company occasionally sells and installs itslpots at facilities in exchange for the rightsétl and retain future
advertising revenues. It recognizes revenue foatheunt of the present value of the future advagipayments at such time that all such
advertising is sold for the full term of the comtréor the advertising rights.

On those transactions where the Companydasold the advertising for the full value of #guipment, it records the related cost of
equipment as advertising rights and amortizesdbstt over the term of the rights. Revenue is reizeghwhen it is earned under the
provisions of applicable advertising contracts. Adee collections of advertising revenues are rexxbess deferred income. The cost of
advertising rights, net of amortization, was $392aNovember 1, 2003 and $385 as of May 3, 2003.

Product maintenancdn connections with the sale of the Company’s potsiLit also occasionally sells separately pricaéreded
warranties and product maintenance contracts. &enue related to such contracts are deferredesmodinized as net sales over the term of
the contracts, which varies from one to ten years.

Software:The Company typically sells its proprietary softevdundled with its displays and certain other potsluPursuant to Americ
Institute of Certified Public Accountants (“AICPA3Jtatement of Position (“SOP”) 97-2, “Software Rewe Recognition,” as amended by
SOP 98-4, “Deferral of the Effective Date of a Rstan of SOP 97-2" and SOP 98-9, “Modification dDB 97-2, Software Revenue
Recognition with Respect to Certain Transactioesenues from software license fees on sales, ttharlong-term contracts are recognized
when persuasive evidence of an agreement exidigeieof the product has occurred, the fee isdixe determinable and collection is
probable. For sales of software, included in logigrt contracts, the revenue is recognized undepehmentage-of-completion method for
long-term contracts starting when the ak-mentioned criteria have been rr



ServicesRevenues generated by the Company for servicesasyavent support, control room design, on-séiaitng, equipment
service and continuing technical support for operbf the Company’s equipment are recognized Bsabes as the services are performed.

Note 5. Earnings Per Share

Basic EPS is computed by dividing incomailable to common shareholders by the weightedemeenumber of common shares
outstanding for the period. Diluted EPS reflects plotential dilution that would occur if securiti@sother obligations to issue common stock
were exercised or converted into common stock sulted in the issuance of common stock that thaneshin the earnings of the Company.

A reconciliation of the income and commabare amounts used in the calculation of basic datked earnings per share (EPS) for the
three and six months ended November 1, 2003 anerber 2, 2002 follows:

Per Share
Net Income Shares Amount
For the three months ended November 1, 2
Basic earnings per sh: $ 6,66¢ 18,653,15 $ 0.3€
Effect of dilutive securitie:
Exercise of stock options and warr¢ - 1,150,66! (0.02)
Diluted earnings per she $ 6,66¢ 19,803,82 $ 0.34
For the three months ended November 2, 2
Basic earnings per sh $ 4,02 18,335,18 $ 0.2z
Effect of dilutive securitie:
Exercise of stock options and warr¢ - 973,28t (0.07)
Diluted earnings per she $ 4,02t 19,308,46 $ 0.21
For the six months ended November 1, 2(
Basic earnings per sh: $ 10,97: 18,622,22 $ 0.5¢
Effect of dilutive securitie:
Exercise of stock options and warr¢ - 1,182,07: (0.09
Diluted earnings per she $ 10,977 19,804,30 $ 0.5¢
For the six months ended November 2, 2(
Basic earnings per sh: $ 7,15¢ 18,308,85 $ 0.3¢
Effect of dilutive securitie:
Exercise of stock options and warr¢ - 995,77" (0.02
Diluted earnings per she $ 7,15¢ 19,304,62 $ 0.317

Note 6. Goodwill and Other Intangible Assets — Adojion of SFAS No. 142

Effective April 28, 2002, the Company adpEFAS No. 142 “Goodwill and Other Intangible AsseThis statement prohibits the
amortization of goodwill and intangible assets wittiefinite useful lives and requires that thessetssbe reviewed for impairment at least
annually. An impairment charge is recognized onhewthe calculated fair value of a reporting unitjuding goodwill, is less than its
carrying amount. The Company performed an anabsisf October 25, 2002. The results of the analgsisated that no goodwill
impairment existed as of October 25, 2002. In agtance with SFAS 142, the Company will completénapairment analysis on an annual
basis.

Goodwill, net of accumulated amottiiza, was $1,083 at November 1, 2003 and $1,048a9t3, 2003. Accumulated amortization
was $157 at November 1, 2003 and at May 3, 20Q&:cefully.

As required by SFAS 142, intangibles witiité lives continue to be amortized. Includedritangible assets are a non-compete
agreement and a patent license. Intangible assdssbaccumulated amortization were $550 at Noverhp2003 and May 3, 2003
respectively. Accumulated amortization was $463 $41B at November 1, 2003 and May 3, 2003, resg#lgtiThe net value of intangible
assets is included as a component of intangibleotimel assets in the accompanying consolidateshbalsheets. Estimated amortization
expense based on intangibles as of May 3, 208%3s$40, and $27 for the fiscal years ending 22085 and 2006.

Note 7. Inventories



Inventories consist of the following:

November 1, 200: May 3, 2003
Raw Materia $ 7,03t $ 5,99¢
Wor-in-progress 2,78t 2,151
Finished gooi 7,692 6,71<
$ 17,51: $ 14,86:

Note 8. Segment Disclosure

The Company'’s chief operating decision makeiews financial information presented on a etidated basis, accompanied by
disaggregated information about revenue and cegtgienses, by market and geographic region, fgyqees of assessing financial
performance and making operating decisions. Acogigj the Company considers itself to be operaiting single industry segment. The
Company does not manage its business by solutifocas area. The Company has no individual custsitiet constitute a significant
concentration.

The Company does not maintain informatiarsales by products, and therefore, disclosuredi sformation is not practical.

The following table presents informatioroabthe Company by geographic area:

United States Other Total
Net sales for the six months end
November 1, 20( $ 92,04: $ 15,18: $ 107,22:
November 2, 20( 90,03¢ 2,147 92,18:
Long-lived assets a
November 1, 20( 25,09¢ 58E 25,68¢
November 2, 20( 24,87¢ 297 25,17:

Item 2. Management's Discussion And Analysis Of Fancial Condition And Results Of Operations

The following discussion highlights thermipal factors affecting changes in financial ctiodi and results of operations. This discus:
should be read in conjunction with the accompang@ogsolidated Financial Statements and Notes tes@mlated Financial Statements.

OVERVIEW

The Company designs, manufactures, ansl sellide range of computer-programmable informatiisplay systems to customers in a
variety of markets throughout the world. The Compfotuses its sales and marketing efforts on gguueal regions, markets and products.
The primary categories of markets include sporsjiess, and transportation.

The Company’s net sales and profitabilistdrically have fluctuated due to the impact afaproduct orders, such as display systems
for major league sport facilities and colleges antVersities, as well as seasonality factors, idiclg the timing of the various sports seasons
and the impact of holidays, which primarily imp#oe Company'’s third quarter. The Company’s grossyina on large product orders tend to
fluctuate more than those for small standard ordemye product orders that involve competitiveding) and substantial subcontract work for
product installation generally have lower grossgies. Although the Company follows the percentageompletion method of recognizing
revenues for larger custom orders, the Companyrtieless has experienced fluctuations in operatsglts and expects that its future res
of operations may be subject to similar fluctuagion

The Company books orders only upon reca#iptfirm contract and, in many cases, only aféeeipt of any required deposits related to
the order. As a result, certain orders for whigh @mpany has received binding letters of interomtracts will not be booked until all
required contractual documents and deposits asivet. In addition, order bookings can vary sigrfitly as a result of the timing of large
orders.

The Company operates on a 52-53 week fisgal, with fiscal years ending on the Saturdages$vto April 30 of each year. Fiscal year
2003 contained 53 weeks and the first six montHisoél year 2003 contained 27 weeks as compardtktmore typical 52-week year and
26-week six month period. Fiscal year 2004 contaihsveeks.

For a summary of recently issued accourgiagpouncements and the effects of those pronousicenon the financial results of the
Company, refer to Note 3 of the consolidated fi@nstatements of the Company, which are includsevehere in this repor



Critical Accounting Policies and Estimates

The following discussion and analysis official condition and results of operations arethagpon the Company’s Consolidated
Financial Statements, which have been prepareddordance with accounting principles generally pteg in the United States of America.
The preparation of these financial statements reguhe Company to make estimates and judgmeritaffeat the reported amounts of ass
liabilities, revenues and expenses, and relatedlodisre of contingent assets and liabilities. @agular basis, the Company evaluates its
estimates, including those related to estimatea tmtsts on long-term contracts, estimated codie tmcurred for product warranties and
extended maintenance contracts, bad debts, excdszbaolete inventory and contingencies. Its esémare based on historical experience
and on various other assumptions that are belitovbe reasonable under the circumstances, thesesuwhich form the basis for making
judgments about the carrying values of assetsiahilities that are not readily apparent from otheurces. Actual results may differ frc
these estimates under different assumptions orittomsl

The Company believes the following critiegabounting policies require significant judgmestsl estimates in the preparation of its
consolidated financial statements:

Revenue recognition on long-term contra&arnings on long-term contracts are recognizederpércentage-of-completion method,
measured by the percentage of costs incurred étdastimated total costs for each contract. Biows for estimated losses on uncompleted
contracts are made in the period in which suchetosse estimatable. Generally, contracts entetedinthe Company have fixed prices
established and to the extent the actual costsrtplete contracts are higher than the amounts attdras of the date of the financial
statements, the resulting gross margin would batieagy effected in future quarters when the Comypaavises its estimates. The Company’s
practice is to revise estimates as soon as sugtgeban estimates are known.

Allowance for doubtful account§he Company maintains an allowance for doubtfubants for estimated losses resulting from the
inability of its customers to make required payrsefftthe financial condition of its customers wévaleteriorate, resulting in an impairment
of their ability to make payments, additional allvees may be required. As of November 1, 2003Ctmapany had an allowance for
doubtful accounts balance of approximately $1.2iomil

Warranties.The Company has created a reserve for warrantié@s pnoducts equal to its estimate of the actoatsto be incurred in
connection with its performance under the standadanty. In the event that the Company would bezamare of an increase in its warre
reserves additional reserves may become necessamjting in an increase in costs of goods soldofAsovember 1, 2003, the Company had
a total of approximately $3.6 million deferred fbese costs.

Extended warranty and product maintenarntee Company has deferred revenue related to sepapsiced extended warranty and
product maintenance agreements. In the eventhiha€ompany would become aware of an increase @siisiated costs under these
agreements in excess of its deferred revenue iadgitreserves may be necessary, resulting in@edase in costs of goods sold. As of
November 1, 2003, approximately $0.4 million in giddal reserves were provided fi

Inventory.Inventories are stated at the lower of cost or etafdarket refers to the current replacement egtept that market may not
exceed the net realizable value (i.e., estimat#idgerice in the ordinary course of business lessonable predictable costs of completion
and disposal); and market is not less than theeadizable value reduced by an allowance for nopnafit margins. In valuing inventory the
Company estimates market value where it is beli¢wdmk the lower of cost or market and any necgss@rges are charged to costs of goods
sold in the period in which it occurs. All otheventory is valued at cost.

RESULTS OF OPERATIONS

The following table sets forth the percgetaf net sales represented by items includedelCttimpany’s Consolidated Statements of
Operations for the periods indicated:

Three Months Ended Six Months Ended

November 1, November 2, November 1, November 2,
2003 2002 2003 2002

(13 weeks) (13 weeks) (26 weeks) (27 weeks)
Net sales 100.0% 100.0% 100.0% 100.0%
Cost of goods sol 62.7% 67.2% 63.3% 66.3%
Gross profit 37.3% 32.8% 36.7% 33.7%
Operating expens 18.4% 19.5% 20.0% 21.3%
Operating incom: 18.9% 13.3% 16.7% 12.4%
Interest incom: 0.4% 0.3% 0.4% 0.4%
Interest expens (0.2%) (0.4%) (0.3%) (0.5%)
Other income (expense), r - 0.1% 0.3% 0.3%




Income before income taxes and minority inte 19.1% 13.3% 17.1% 12.6%

Income tax expens 7.6% 4.9% 6.8% 4.8%
Minority interest in income of subsidia 0.1% - - -
Net income 11.4% 8.4% 10.3% 7.8%
NET SALES

Net sales increased 16.3% to $107.2 mifiasrihe six months ended November 1, 2003 as cozdta $92.2 million for the same peri
in fiscal year 2003. Net sales increased 21.3%8&3million for the quarter ended November 1, 28862ompared to $48.1 million for the
same period in fiscal year 2003. For the quartdedrNovember 1, 2003, net sales increased inrak tbf the Company’s main markets. Net
sales were also up in the United States and irtierredly. Finally, as a percent of overall net saktandard product orders were slightly less
than 30% for the second quarter of fiscal year 28dompared to approximately 26% for the secoirdtguof fiscal year 2003.

Within the sports markets, the growth ie #econd quarter of fiscal year 2004 as compar#tkteecond quarter of fiscal year 2003 was
mainly in sales to high schools and smaller sgadgities and major league sports facilities. Sal®e mid sized institutions, including colleges
and universities were relatively flat for the qesutYear to date sales are up across all thres,dezal primarily by growth in major league
sports facilities. During the first half of the yethe Company completed a number of large indiafia that contributed to the growth both in
the quarter and year to date as compared to the pariods of the last fiscal year. The Company etgpinat sales will be up for the year in
the small and mid-sized facilities and to be dowthie larger professional facilities, althoughttue first half of fiscal year 2004, orders,
including those expected to book early in the thjudrter of fiscal year 2004, were higher than etge The growth in the sports market as a
whole was due to a number of factors, includingaherall level of order bookings during the quaged the growth in opportunities outside
the United States. In addition, the Company beséfitm its network of sales and service officestighout the country, giving it the ability
serve its customers more effectively. The Compaiiebes that the effects of the slow economy halesser impact on the sports market, as
compared to its other markets, since its produgtganerally revenue generation tools (through risureg) for facilities and the sports
business in general is a more resistant to negioters in the economy as a whole.

Orders in the sports market were down ensticond quarter of fiscal year 2004 as compardteteecond quarter of fiscal year 2003,
primarily due to a decline in order bookings in thajor league sports facilities. Within the spaniarket order bookings to the smaller sports
facilities and internationally were up for the gear During the quarter, the Company continuedeiodfit from growth opportunities presen
through its sports marketing business as it sigetitional orders, which included sponsorshipsdhestisers. This has helped drive sales in
smaller facilities as well as mid-sized faciliti@fhe Company believes that the growth in the spuegket continues to be driven by growth
internationally, new product development and expamncharket as the Comparsyproducts have become more affordable to moriutishs,
and its overall product offerings, which the Compaelieves are the most complete and integrate@sygsin the marketplace.

Net sales in the commercial market grewificantly during the second quarter of fiscal y2804 as compared to the same period of
fiscal year 2003. Sales were especially strongandard products primarily due to growth in satemsdtional accounts. This growth for the
second quarter offset the first quarter of fisaary2004 decline as compared to the first quaftBsaal year 2003 so that year to date sale
up as compared to the same period of last fisaal yguring the second quarter of fiscal year 2@0d ,Company began significant deliveries
to a couple of relatively new national accounts axgects that this increase will continue intottiied quarter of fiscal year 2004. Order
bookings were also up for the second quarter ofigear 2004 as compared to fiscal year 2003 aadyndoubled. Year to date orders are
also up substantially. Although sales and ordeteéncommercial market are dependant to a largeedemn current economic conditions, the
Company has been able to grow the business digpooduct offerings, its network of sales and seroffices throughout the country, the
development of resellers, primarily in the Unitadt8s, and the integrated offerings the CompanyAsthe Company continues to penetrate
the opportunities in the commercial market, inahgdnational accounts and further matures its regisales force, it expects the trend of
increasing standard order volume to continue dedlgi growth rates. The Company’s ability to geatergreater sales to national accounts
and similar large customers could cause this rageawth to develop at an even faster rate.

Net sales in the transportation marketseiaged during the second quarter of fiscal yead 280compared to the same period of fiscal
2003 and were also up year to date as comparde farévious year. A significant portion of the gtbwoth for the quarter and year to date
was related to aviation related projects, althotighcore ITS portion of the business increasededks i terms of order bookings, aviation
orders were down for the quarter as compared tpindous fiscal year while the ITS portion of thesiness grew for the quarter. Year to
date, both portions of the transportation markeeva®wn in terms of order bookings however the Camypexpects that for the year the
transportation market will increase year over yearet sales and in orders.

The Company occasionally sells producesxichange for the proceeds of advertising revenarsergted from use of products. These
sales represented less than 10% of net salesdauidrter and six months ended November 1, 2008 gidss profit on these net sales has
been comparable to the gross profit margin on atkésales.

The order backlog as of November 1, 2008 aygproximately $39 million as compared to $51ioillas of November 2, 2002 and $56
million at the beginning of the second quarterig¢dl year 2004. Historically, the Company’s bagkl@ries significantly due to the timing of
large orders. The dollar decrease in backlog wiasapily concentrated in the sports markets andsfpartation markets, while the commercial
market backlog experienced significant growth greecentage basis from the end of the second quartisical year 2003



GROSS PROFIT

Gross profit increased 37.8% to $21.8 wnillfor the three months ended November 1, 2003 aosopto $15.8 million for the same
period in fiscal year 2003. For the six months ehdevember 1, 2003, gross profit increased 26.3%38&3 million as compared to $31.1
million for the six months ended November 2, 2082 a percent of net sales, gross profit was 37.8863%.7% for the three and six months
ended November 1, 2003 as compared to 32.8% aféc3¥8r the three and six months ended Novembe®@2 ZThe increase in gross profit
for both the three and six months was due to a emmobfactors including improvements in raw mateciasts, including the benefits of
signing orders in advance of raw material pricdides, improvements in on-site project costs aspgamed to estimates, an improvement in
expected margins at contract signing, and an ingatawix between higher margin standard productdangé contracts. These improvements
were offset by increased freight costs and inverimsses. The Company continues to strive towaiglse gross margins, as a percent of net
sales, although depending on the actual mix arel Ef\future sales, margin percentages may noeas® and are likely to decrease from the
levels of the most recent quarter in the near t&ime. Company expects that margins will be highettie third quarter of fiscal year 2004 as
compared to the third quarter of fiscal year 20118,lower than the current quarters level.

OPERATING EXPENSES

Operating expense8perating expenses, which are comprised of selfjpgeral and administrative and product designdawvelopmen
costs, increased by approximately 14.5% from $9ldomin the second quarter of fiscal year 20031®.7 million in the second quarter of
fiscal year 2004. As a percent of net sales, operatxpenses decreased from 19.5% to 18.4%. Faixhaonths ended November 1, 2003,
operating expenses increased 9.3% from $19.7 mifbo the six months ended November 2, 2002 toSp&fillion for the six months ended
November 1, 2003. For the six months ended Noverap2002, all components of operating expenses affeeted as a result of the fii
quarter of fiscal year 2003 containing 14 weeke@sosed to the 13 weeks included in the first quant fiscal year 2004.

Selling Expense&elling expenses consist primarily of salarieseptmployee related costs, travel and entertainmeilities-related
costs for sales and service offices, and expergditior marketing efforts including such things abateral materials, conventions and trade
shows, product demos and supplies.

Selling expenses increased 7.9% to $6.Homifor the three months ended November 1, 2008aspared to $6.0 million for the same
period in fiscal year 2003. Selling expenses ingeda0.7% to $12.9 million for the six months entledember 1, 2003 from $12.8 million
the same period in fiscal year 2003. Selling expsmeclined to 11.1% of net sales for the secoadejuof fiscal year 2004 from 12.4% of
net sales for the second quarter of fiscal yeaB2B0r the six months ended November 1, 2003 ngedikpenses were 12.0% of net sales as
compared to 13.9% of net sales for the six monticde@ November 2, 2002.

Selling expenses for the quarter were figlsea result of an increase in personnel codtseaSompany continued to build its sales
infrastructure in line with the growth in net salbigher travel and entertainment costs due tartxeased level of net sales, and higher
convention costs, all of which were offset by loywenduct demo costs which were unusually high exgbcond quarter of fiscal year 2003
lower postage costs. The increase in selling exgsefts the first six months of fiscal year 200&ampared to the first six months of fiscal
year 2003 was the result of higher personnel @sudsrelated infrastructure costs of its sales andce office network, higher travel a
entertainment costs due to the increased leve¢$ales, greater depreciation costs, offset bgtgwoduct development costs and lower bad
debt expense. The Company expects selling experigerease slightly each quarter for the rest effibcal year given its current outlook,
however as a percentage of net sales, selling sggare expected to be at or lower than the lehéteed for all of fiscal year 2003.

General and Administrativéseneral and administrative expenses consist piliynafrsalaries, other employee-related costs, pifmal
fees, shareholder relations fess, facilities andpggent related costs for administration departsiearnortization of intangibles, and supplies.

General and administrative expenses ineckd%.6% to $2.2 million for the three months endesember 1, 2003 compared to $1.7
million for the same period in fiscal year 2003.n@eal and administrative expenses increased 304.8 million for the six months ended
November 1, 2003 as compared to $3.3 million ferfttst six months ended November 2, 2002. Gerardladministrative expens
increased to 3.8% as a percent of net sales faretbend quarter of fiscal year 2004 from 3.5% dfsades for the second quarter of fiscal year
2003. For the six months ended November 1, 200%rgéand administrative expenses were 4.0% odades as compared to 3.6% of net
sales for the six months ended November 2, 2002.

The increase for the second quarter anéirgtesix months of fiscal year 2004 as comparethe second quarter of fiscal year 2003 was
due to increases in software and software impleatient costs, an increase in charitable contribgtitiigher professional fees related
primarily to the expansion of the Company’s bussnegtside of the United States, higher trainingcosated to the increased level of
employees company wide and higher insurance caostsadthe general rise in insurance costs througheueconomy. The Company expects
that general and administrative costs will increslgghtly throughout the rest of the fiscal yearaoper quarter basis.

Product Design and DevelopmeRtoduct design and development expenses consisapiy of salaries, other employee-related costs,
facilities and equipment related costs, and supplie

Product design and development expensesased 20.8% to $2.1 million for the three montideel November 1, 2003 compared to
$1.7 million for the same period in fiscal year 30Broduct design and development expenses int@8s6% to $4.3 million for the six
months ended November 1, 2003 as compared to $iBi@nfor the six months ended November 2, 2002dact design and development
was 3.6% as a percent of net sales for the seagsutieq of fiscal year 2004 and 2003. For the sixithe ended November 1, 2003, proc



design and development expenses were 4.0% of lestascompared to 3.9% of net sales for the sixthsoended November 2, 2002.
Generally, product design and development expensesase during times when the Company’s engingegaources are not dedicated to
long-term contracts, as the same personnel who woresearch and development also work on long-temtracts. During the quarter the
Company invested in a number of critical initiagvacluding further development of its controller&leo and matrix displays and new
products.

The Company expects that product designdawdlopment expenses will approximate 4.0% ofakts on an annual basis.
INTEREST INCOME

The Company occasionally sells productamimstallment basis, under lease arrangemenisexchange for the rights to sell and retain
advertising revenues from the scoreboard or digpldnch result in long-term receivables. Interesioime resulting from these long-term
receivables increased 59.5% to $0.24 million fertthree months ended November 1, 2003 as compai&ai15 million for the second
quarter of fiscal year 2003. For the six monthseghdovember 1, 2003, interest income increased@®550.46 million from $0.33 million
for the six months ended November 2, 2002. Theees® for both periods of time was the result ofidigaverage levels of long-term
receivables outstanding during the respective gdsrio

INTEREST EXPENSE

Interest expense is comprised primarilingérest costs on the Company’s notes payableargiterm debt. Interest expense decreased
60.6% to $0.09 million for the three months endedéinber 1, 2003 as compared to $0.23 million ferttiree months ended November 2,
2002. For the six months ended November 1, 200&rast expense declined 32.8% to $0.32 million f&@h#8 million for the six months
ended November 2, 2002. The decrease for bothxhmeanths and the quarter was due to the redudiatebt outstanding under the
Company’s line of credit and decreases in averagg-term debt outstanding, which was partially efffsy penalties the Company paid to
retire debt ahead of its scheduled maturity.

OTHER INCOME (EXPENSE)

Other income (expense) decreased from $@ilion to $0.01 million for the second quarterfisical year 2004 as compared to the
second quarter of fiscal year 2002. It increase®Dt85 million for the first six months of fiscabgr 2004 as compared to $0.27 million in the
first six months of fiscal year 2003. The increfmethe six months was primarily the result of garealized on the sale of the rental
equipment used by the Company’s video display teuiasidiary. The decline in the second quartdisohl year 2004 as compared to the
same quarter of fiscal year 2003 was due to theewddwn of investments the Company had in jointwenwhich the Company intends to
divest itself on during the third quarter. Thesssks were offset by currency gains realized bytmapany’s Canadian subsidiary.

Liquidity and Capital Resources

Working capital was $42.7 million at Noveenld, 2003 and $39.7 million at May 3, 2003. Then@any has historically financed
working capital needs through a combination of désl from operations and borrowings under banlditragreements.

Cash provided by operations for the six theended November 1, 2003 was $11.0 million. Nedine of $11.0 million plus
depreciation and amortization of $3.1 million, @d@ase in accounts receivables, an increase iuatcpayable and accrued expenses, was
offset by an increase costs and estimated earmrgyscess of billings, net of an increase in birin excess of costs and estimated earnings,
an increase in inventory and the effects of chamgearious other operating assets and liabilifidse changes in operating assets and
liabilities were primarily related to the growth thie Company during the first half of the year. Tiewth in long-term receivables resulted
from the growth in the sports marketing businesthefCompany and the financing of a large projeetr @n extended period of time.

Cash used by investing activities consiste®4.3 million of purchases of property and egugmt. During the first half of fiscal year
2004, the Company invested approximately $0.5 omlin transportation equipment, $1.3 million in ratatturing equipment, $1.5 million in
information systems infrastructure, including safterand $0.7 million in product demonstration emeépt. These investments were made to
support the Company’s continued growth and to mptibsolete equipment.

Cash used by financing activities incluaée®4.9 million net reduction of long-term debt agaments and shorérm notes payable offs
by $0.3 million in proceeds from the exercise ot&toptions.

The Company has used and expects toreentd use cash reserves and bank borrowings tbitasaort-term working capital
requirements. On large product orders, the time/&eh order acceptance and project completion minexup to and exceed 18 months
depending on the amount of custom work and theooust's delivery needs. The Company often receivé@vwen payment or progress
payments on these product orders. To the extentitae payments are not sufficient to fund théscasd other expenses associated with
these orders, the Company uses working capitabantl borrowings to finance these cash requirements.

The Company’s product development actisitieelude the enhancement of existing productsth@dlevelopment of new products from
existing technologies. Product design and developmepenses were $2.1 million for the quarter erfdedember 1, 2003. The Company
intends to continue to incur these expendituretetelop new display products using various disptanologies to offer higher resolutic



and more cost effective and energy efficient digpldhe Company also intends to continue develogpaftyvare applications for its display
controllers to enable these products to continuedet the needs and expectations of the marketplace

The Company has a credit agreement withink bhat provides for a $20.0 million line of crigedvhich includes up to $2.0 million for
standby letters of credit. The interest rate onitieeof credit is equal to LIBOR plus 1.55% (2.6 &¥dNovember 1, 2003) and is due on
October 1, 2004. As of November 1, 2003, no advamoeler the line of credit were outstanding. Onediby letter of credit was issued and
outstanding for approximately $0.2 million as ofémber 1, 2003. The credit agreement is unsecur@degjuires the Company to meet
certain covenants including the maintenance ofitdeget worth of at least $40 million, a minimuiguidity ratio, a limit on dividends and
distributions, and a minimum adjusted fixed chargeerage ratio. Daktronics Canada, Inc., the Cowyipddanadian subsidiary, has various
credit agreements that provide up to $0.3 milliebdorrowings under lines of credit. The interest 1@n the lines of credit is equal to 1%
above the prime rate of interest (5.5% at Novemb@003). As of November 1, 2003, $0.1 had beewnltander the line. The lines are
secured primarily by accounts receivables, invgnémd other assets of the subsidiary.

The Company is sometimes required to olgaifiormance bonds for display installations andesutly has a bonding line available
through a surety company that provides for an aggeeof $100.0 million in bonded work outstandiAgNovember 1, 2003, the Company
had approximately $7.6 million of bonded work oatsting against this line.

The Company believes under its current ¢ginagtimates over the next year, it has suffictapacity under its line of credit. Beyond that
time, it may need to increase the amount of itditfacility depending on various factors. The Canp anticipates that it will be able to
obtain any needed funds under commercially readertabms from its current lender. The Company beléethat cash from operations, from
its existing or increased credit facility, andétgrent working capital will be adequate to meet¢hsh requirements of its operations in the
foreseeable future.

Item 3 . Quantitative And Qualitative Disclosures Aout Market Risk
FOREIGN CURRENCY EXCHANGE RATES

Through November 1, 2003 substantiallyothe Company’s net sales were denominated inedriiitates dollars, and its exposure to
foreign currency exchange rate changes has notdigeificant. Net sales originating outside the tddiStates for the second quarter of fiscal
year 2004 were 14.7% of total net sales. The Compaerates in Canada through a majority owned didrgi Sales of the Canadi
subsidiary comprised 4.4% of net sales in the figdt of fiscal year 2004. In the event the Comphalfeved that currency risk in Canada was
significant it would utilize foreign exchange hedgicontracts to manage its exposure to the Canaldiar.

During the first half of fiscal year 20@Ae Company entered into an order denominatedrizsse@io minimize its risk on fluctuations in
euros versus the United States dollar, it entareda forward contract to sell euros, net of iteoedenominated obligations on the contact.

It is expected that in the future net salesominated in foreign currency may increase @ereentage of net sales. As a result, operating
results may become subject to fluctuations based spanges in the exchange rates of certain cueeircrelation to the United States
dollar. To the extent that the Company engagesteriational sales denominated in United Statdamolan increase in the value of the
United States dollar relative to foreign currenaesald make the Company’s products less competitiveternational markets. Although the
Company will continue to monitor and minimize itgoesure to currency fluctuations, and, when appatgrmay use financial hedging
techniques in the future to minimize the effecttefse fluctuations, exchange rate fluctuations@bas differing economic conditions,
changes in political climates, differing tax stuuets and other rules and regulations could adweedtdct the Company'’s financial results in
the future.

Interest rate risks

The Company’s exposure to market ratefoskchanges in interest rates relates primarilheoCompany’s debt and long-term accounts
receivable. The Company maintains a blend of bia#dfand floating rate debt instruments. As of Naber 1, 2003, the Company’s
outstanding debt approximated $3.8 million, suliglin all of which was in fixed rate obligationEach 100 basis point increase or decrease
in interest rates would have an insignificant aheff@ct on variable rate debt interest based erbtilances of such debt as of as of Nover
1, 2003. For fixed rate debt, interest rate chamadfests its fair market value, but do not impaatrengs or cash flows.

In connection with the sale of certain widisplays, scoreboards and message display cetiterSompany has entered into various
types of financings. The aggregate amounts due &nastomers include an imputed interest element.majerity of these financings carry
fixed rates of interest. As of November 1, 2008, @ompany’s outstanding long-term receivables \approximately $14.0 million. Each 25
basis point increase in interest rates would havasaociated annual opportunity cost of approxiim&@.08 million.

The following table provides informationcath the Company'’s financial instruments that aresgive to changes in interest rates,
including debt obligations for the two quarters iegdMay 1, 2004 and fiscal years following fiscalay 2004.

Principal (Notional) Amount by Expected Maturity
(dollars in thousands)

Fiscal Year Ending There-




2004 2005 2006 2007 2008 after

Assets:
Long-term receivables
including current portion

Fixed rate 1,81¢ 2,34¢ 3,351 1,42¢ 1,38¢ 3,68¢
Average interest ra 6.5% 8.4% 9.1% 7.6% 7.5% 6.7%
Liabilities:
Long and short term de
Fixed rate 1,04 1,48( 1,07¢ 72 47 34
Average interest ra 7.8% 8.0% 8.5% 9.0% 10.1% 11.4%

The carrying amounts reported on the baaheet for long-term receivables and long andtsbon debt approximates its fair value.

Substantially all of the Company’s castabaks are denominated in United States dollar$ Balances in foreign currencies are
operating balances maintained in accounts of thegamy’s Canadian subsidiary and an account of trepany to settle euro-based
payments. These balances are immaterial to the @oymgis a whole.

Item 4 . CONTROLS AND PROCEDURES

Based on an evaluation of the Company’slaiésire controls and procedures as of the endegb¢hiod covered by this Quarterly Report
on Form 10-Q, James B. Morgan, President and E&hxetutive Officer of the Company, and William R.tiRReath, Chief Financial Officer
and Treasurer of the Company, have concludedltea€Cbmpany’s disclosure controls and proceduresfégetive in ensuring that
information required to be disclosed by the Comparthe reports that it files or submits under Sexurities Exchange Act of 1934, as
amended, is recorded, processed, summarized aodaepvithin the time periods specified by the S#ims and Exchange Commission’s
rules and forms. There were no significant chamgéise Company’s internal controls or in other éastthat could significantly affect these
controls subsequent to the date of the evaluaiticiyding any corrective actions with regard tongigant deficiencies and material
weaknesses.

PART Il. OTHER INFORMATION
Item 1. LEGAL PROCEEDINGS
Not Applicable
Item 2. CHANGES IN SECURITIES AND USE OF PROCEEDS
Not Applicable
Item 3. DEFAULTS UPON SENIOR SECURITIES
Not Applicable
Item 4. Submission of matters to a vote of securitlgolders
Not Applicable
Item 5. OTHER INFORMATION
Not Applicable
Item 6 . EXHIBITS AND REPORTS ON FORM 8-K
(a) Exhibits

Ex 31.1 CERTIFICATION OF THE CHIEF EXECWE OFFICER REQUIRED BY RULE
13a-14(a) OR RULE 15d-14(a) OF THE SECURITIES EXQWZE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBAN-OXLEY ACT OF 2002
Ex 31.2 CERTIFICATION OF THE CHIEF FINANEL OFFICER REQUIRED BY RULE
13a-14(a) OR RULE 15d-14(a) OF THE SECURITIES EXQM2E ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBAN-OXLEY ACT OF 2002
Ex 32.1 CERTIFICATION OF THE CHIEF EXECWE OFFICER PURSUANT TO SECTION
906 OF THE SARBANE-OOXLEY ACT OF 200z



Ex 32.2 CERTIFICATION OF THE CHIEF FINANBL OFFICER PURSUANT TO SECTION
906 OF THE SARBANE-OOXLEY ACT OF 200z

(b) Reports on Form 8-K

Not Applicable

SIGNATURES

Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned thereunto duly authorized. After degiiry and to the best of my knowledge and beliegtify that the information set forth in
this statement is true, complete and correct.

By: /s/ William R. Retteratl
Daktronics, Inc
William R. Retterath,
Chief Financial Officer and Treasu
Principal Financial Offie

Date: November 26, 2003

EXHIBIT 31.1

Daktronics, Inc.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER REQUIR ED BY RULE 13a-14(a) OR RULE
15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, James B. Morgan, certify that:
1. | have reviewed this quarterly report onrRdi0-Q for the quarter ending August 2, 2003 of tB@akcs, Inc.;

2. Based on my knowledge, this report doesantain any untrue statement of a material facinoit to state a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statégsjeand other financial information included iistheport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant’s other certifying officerdahare responsible for establishing and maintgmiisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)1f8f the registrant and have:

a) designed such disclosure controls and procedureaused such disclosure controls and proceduttes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

b) evaluated the effectiveness of the registrant’sloésire controls and procedures and presentedsimeport our conclusions about the
effectiveness of the disclosure controls and proes] as of the end of the period covered by #psnt based on such evaluation;

c) disclosed in the report any change in registranternal control over financial reporting that oo@d during the registrant’s most
recent fiscal quarter (the registrant’s fourth disguarter in the case of an annual report) thathaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reportir

5. The registrant’s other certifying officerdahhave disclosed, based on our most recent eN@iuaf internal control over financial
reporting, to the registrée’s auditors and the audit committee of regis’s board of directors (or persons performing théwedent function):



a) all significant deficiencies and material weaknedsehe design or operation of internal contralerdinancial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refpanhcial information; an

b) any fraud, whether or not material, that involvemnaggement or other employees who have a significémin the registrant’s internal
control over financial reporting; ar

By: [s/ James B. Morge
James B. Morgan,
Chief Executive Office

Date: August 29, 2003

* A signed original of this written statement hazh provided to the Company and will be retainethieyCompany and furnished to the
Securities and Exchange Commission or its stafhupquest.

EXHIBIT 31.2

Daktronics, Inc.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER REQUIR ED BY RULE 13a-14(a) OR RULE
15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

[, William R. Retterath, certify that:
1. I have reviewed this quarterly report onrRdi0-Q for the quarter ending August 2, 2003 of tB@akcs, Inc.;

2. Based on my knowledge, this report doesantain any untrue statement of a material factnoit to state a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statgmend other financial information included iistreport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4. The registrant’s other certifying officerdahare responsible for establishing and maintgmiisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)1f8f the registrant and have:

a) designed such disclosure controls and proceduresused such disclosure controls and procedures designed under our
supervision, to ensure that material informatidatmeg to the registrant, including its consolidhsubsidiaries, is made known to u
others within those entities, particularly durihg tperiod in which this report is being prepal

b) evaluated the effectiveness of the registrant’sloésire controls and procedures and presentedsimaport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

¢) disclosed in the report any change in registranternal control over financial reporting that oomd during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reportir

5. The registrant’s other certifying officerdahhave disclosed, based on our most recent eN@iuaf internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent function):

a) all significant deficiencies and material weaknedsehe design or operation of internal contralerdinancial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refpanhcial information; an

b) any fraud, whether or not material, that involvemnaggement or other employees who have a significdmin the registrant’s internal
control over financial reporting; ar

By: /s/ William R. Retterat
Daktronics, Inc
William R. Retterath,
Chief Financial Officer and Treasu
Principal Financial Offie




Date: August 29, 2003

* A signed original of this written statement hazh provided to the Company and will be retainethikeyCompany and furnished to the
Securities and Exchange Commission or its stafhupquest.

EXHIBIT 32.1

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER PURSUA NT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report on FormQ®f Daktronics, Inc. and subsidiaries (the “Comydafor the quarterly period ending
August 2, 2003 as filed with the Securities andhaxge Commission on the date hereof (the “Repdrtdames B. Morgan, Chief Executive
Officer of the Company, hereby certify, pursuant®U.S.C. Section 1350, as adopted pursuant tioB8e306 of the Sarbanes-Oxley Act of
2002, that to the best of my knowledge:

(1) The Report fully complies with the requiremts of section 13(a) or 15(d) of the Securitiestaxge Act of 1934; and

(2) The information contained in the Reportlfapresents, in all material respects, the finahcondition and results of operations of the
Company.

By: [s/ James B. Morge
James B. Morgan,
Chief Executive Office
August 29, 200:

* A signed original of this written statement hazh provided to the Company and will be retainethieyCompany and furnished to the
Securities and Exchange Commission or its stafhupquest.

EXHIBIT 32.2

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER PURSUA NT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report on FormQ®f Daktronics, Inc. and subsidiaries (the “Comydafor the quarterly period ending
August 2, 2003 as filed with the Securities andhiaxge Commission on the date hereof (the “RepdrtWilliam R. Retterath, Chief
Financial Officer of the Company, hereby certifyrguant to 18 U.S.C. Section 1350, as adopted pot$a Section 906 of the Sarbanes-
Oxley Act of 2002, that to the best of my knowledge

(1) The Report fully complies with the requiremseof section 13(a) or 15(d) of the Securitieshzxge Act of 1934; and

(2) The information contained in the Reportlfapresents, in all material respects, the finahcondition and results of operations of the
Company.

By: /s/ William R. Retteral
William R. Retterath,
Chief Financial Office
August 29, 200:

* A signed original of this written statement hazh provided to the Company and will be retainethieyCompany and furnished to the
Securities and Exchange Commission or its stafhupquest.
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