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EXHIBITS

Special Note Regarding Forward-Looking Statements

This Quarterly Report on Form 10-Q (including extsland any information incorporated by referenesdin) contains both historical
and forward-looking statements that involve risks;ertainties and assumptions. The statements ic@uotdn this report that are not purely
historical are forward-looking statements withiretmeaning of Section 27A of the Securities Ac88,las amended, and Section 21B of the
Securities Exchange Act of 1934, as amended, imguslatements regarding our expectations, beliafentions and strategies for the future.
These statements appear in a number of placessiiRétport and include all statements that are nstdnical statements of fact regarding ¢
intent, belief or current expectations with respectamong other things: (i) our financing plans) {rends affecting our financial condition
results of operations; (iii) our growth strategydnperating strategy; and (iv) the declaration grad/ment of dividends. The words “may,”
“would,” “could,” “will,” “expect,” “estimate,” “an ticipate,” “believe,” “intend,” “plan” and similar expressions and variations thereof
are intended to identify forward-looking statemeirigestors are cautioned that any such forwardklog statements are not guarantees of
future performance and involve risk and uncerta@stimany of which are beyond our ability to contanid that actual results may diff
materially from those projected in the forward-lauk statements as a result of various factors dised herein and those factors discussed in
detail in our filings with the Securities and Exalgg Commission, including in our Annual Report @nnr 10-K for the fiscal year ended
April 30, 2005 in the section entitl“ltem 7. Management’s Discussion and Analysis ofdficial Condition and Results of Operations —
Business Risks and Uncertaint”



PART I. FINANCIAL INFORMATION
Item 1. FINANCIAL STATEMENTS

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
(in thousands, except share data)
October 29, April 30,
2005 2005
(unaudited) (note 1)

ASSETS
CURRENT ASSETS
Cash and cash equivale $ 12,14( $ 15,96
Marketable securitie 7,751 8,10¢
Accounts receivable, less allowance for douldfidounts 33,65¢ 23,76:
Current maturities of lor-term receivable 6,13: 5,19¢
Inventories 29,81 24,61
Costs and estimated earnings in excess of ksl 21,19« 15,30:
Prepaid expenses and ot 1,88¢ 1,72¢
Deferred income taxe 5,01z 5,07¢
Income tax receivab 76 1,812
Rental equipment available for s, — 2,73:
Total current asse 117,66° 104,28
Advertising rights, ne 2,401 1,722
Lonc-term receivables, less current maturi 9,55: 9,90(
Goodwill 2,644 2,621
Intangible and other assi 1,232 1,101
Deferred income taxe 43: 782

16,26 16,12¢

PROPERTY AND EQUIPMENT

Land 1,18 1,08¢
Buildings 18,39: 15,38¢
Machinery and equipme 19,15: 17,59:
Office furniture and equipme 21,13¢ 19,38:
Equipment held for rent; 984 83t
Demonstration equipme 5,26: 5,24¢
Transportation equipme 4,31¢ 3,81(

70,43: 63,33¢
Less accumulated depreciat 34,96¢ 32,28:

35,46: 31,05:

$169,39. $151,46:
See notes to consolidated financial statem:
I ———————

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS (continued)
(in thousands, except share data)
October 29, April 30,
2005 2005
(unaudited) (note 1)

LIABILITIES AND SHAREHOLDERS' EQUITY

CURRENT LIABILITIES:
Notes payable, bar $ — 3 79



Accounts payabl 17,77¢ 17,12

Accrued expenses and warranty obligati 12,04¢ 10,97:
Current maturities of lor-term debt 414 90¢
Current maturities of lor-term marketing obligatior 184 304
Billings in excess of costs and estimated eas 12,04: 5,46:
Customer deposi 6,02( 4,16¢
Deferred maintenance rever 3,42¢ 2,98:
Income taxes payab 22% —
Total current liabilitie: 52,13: 41,99¢
Long-term debt, less current maturiti 15C 171
Long-term marketing obligations, less current maturi 701 59t
Deferred incom 1,88¢ 1,35
Deferred income taxe 2,09( 3,43
4,82¢ 5,55¢

TOTAL LIABILITIES 56,951 47,55

SHAREHOLDERS' EQUITY
Common stock, no par value, authorized 60,000
shares, 19,326,148 and 19,165,369 shares is$

October 29, 2005 and April 30, 2005, respebti 18,36¢ 17,73¢
Additional pai«-in capital 2,84t 2,68¢
Retained earning 91,23¢ 83,33’
Treasury stock, at cost, 19,680 sh: 9) 9
Accumulated other comprehensive (loss) inc (6) 15¢

TOTAL SHAREHOLDERS' EQUITY 112,43! 103,91(
TOTAL LIABILITIES AND SHAREHOLDERS' EQUITY $169,39: $ 151,46:

See notes to consolidated financial statem:
|

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF INCOME
(in thousands, except per share data)

(unaudited)
Three Months Ended Six Months Ended
October 29, October 30, October 29, October 30,
2005 2004 2005 2004
Net sales $ 75,80 $ 59,47 $ 148,14 $ 118,1¢
Cost of goods sol 53,48¢ 39,47¢ 103,63t 78,07(
Gross profit 22,317 19,99/ 44,511 40,11:
Operating expense
Selling 9,17¢ 7,34¢ 18,98¢ 14,727
General and administrati 2,68: 2,21F 5,30% 4,83:
Product design and developm 2,74¢ 2,86: 5,23: 5,10(
14,61( 12,42t 29,52¢ 24,66(
Operating income 7,707 7,56¢ 14,98t 15,45:
Nonoperating income (expens
Interest incom 49C 314 867 62t
Interest expens (28) (57) (79) (111)
Other income (expense), t 5) 37¢ (77) 45k
Income before income taxe 8,16¢ 8,20¢ 15,69¢ 16,42:

Income tax expens 2,97¢ 3,01¢ 5,88( 6,201



Net income $ 518 $ 518 $ 981 $ 10,22

Weighted average number of fu
diluted shares and comm

equivalent share 20,13« 20,17¢ 20,124 20,15:
Earnings per shar

Basic $ 02 % 02 $ 05 $ 0.5

Diluted $ 02 $ 02 $ 04 $ 0.5
Cash dividend paid per she $ — 3 —  $ 01C $ —

DAKTRONICS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

(unaudited)
Six Months Ended
October 29, October 30,
2005 2004

CASH FLOWS FROM OPERATING ACTIVITIES
Net income $ 9,81¢ $ 10,22(
Adjustments to reconcile net income to net caskiged
by operating activities

Depreciatior 4,20z 3,55¢
Amortization 26 51
(Gain) loss on sale of property and equipn (14 14
Provision for doubtful accoun (25%) 132
Deferred income taxes, r (930 72
Change in operating assets and liabili (6,597 (6,229)
Net cash provided by operating activities 6,25¢ 7,81t
CASH FLOWS USED IN INVESTING ACTIVITIES
Cash consideration paid for acquired busil (230 —
Purchase of property and equipm (7,946 (5,967)
Sales (purchases) of mareketable securities 34¢ —
Proceeds from sale of property and equipr 33 21
Net cash used in investing activitie (7,695 (5,94))
CASH FLOWS USED IN FINANCING ACTIVITIES
Dividend paic (1,919 —
Principal payments on lo-term debt (525) (623)
Net borrowing (payments) on notes pay: (84) (15%)
Proceeds from exercise of stock options and wes 338 277
Net cash used in financing activitie: (2,197 (507
EFFECT OF EXCHANGE RATE CHANGES ON CAS (190 204
(DECREASE) INCREASE IN CASH AND CASH EQUIVALENT (3,827 1,57
CASH AND CASH EQUIVALENTS BEGINNING OF PERIOI 15,96! 16,25¢
CASH AND CASH EQUIVALENTS END OF PERIOI $ 12,14( $17,83:

Supplemental disclosures of cash flow informat
Cash payments fa
Interes $ 96 $ 11:
Income taxes, net of refun 4,88¢ 4,54¢



Supplemental schedule of r-cash investing an
financing activities
Tax benefits related to exercise of stockans $ 16C $ 262
Property and equipment acquired through adsopayable 694

See notes to consolidated financial statem
I ———————

DAKTRONICS, INC. AND SUBSIDIARIES
NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS
(in thousands, except share and per share data)
(unaudited)

Note 1. Basis of Presentation

In the opinion of management, the accompanynaudited consolidated financial statementsainrall adjustments necessary to fairly
present our financial position, results of operaiand cash flows for the periods presented. Tégapation of financial statements in
conformity with accounting principles generally apted in the United States of America requires mameent to make estimates and
assumptions that affect the reported amounts thebeie to the inherent uncertainty involved in nmakestimates, actual results in future
periods may differ from those estimates.

Certain information and footnote disclosunermally included in financial statements predaneaccordance with accounting principles
generally accepted in the United States of Améraae been condensed or omitted. The balance shaptib30, 2005 has been derived frc
the audited financial statements at that date bes chot include all of the information and footrsotequired by generally accepted accounting
principles for complete financial statements. Thigsencial statements should be read in conjunatiith our financial statements and notes
thereto for the year ended April 30, 2005, whioh @ontained in our Annual Report on Form 10-K poasly filed with the Securities and
Exchange Commission. The results of operationth®interim periods presented are not necessadigative of results that may be expec
for any other interim period or for the full fiscgar.

The consolidated financial statements ithelthe accounts of our wholly-owned subsidiariesktibnics GmbH, Star Circuits, Inc.,
Sports Link, Ltd., MSC Technologies, Inc., DaktremlUK, Ltd., Daktronics Hong Kong, Ltd., Daktronighanghai Co., Ltd. and Daktronics
Canada, Inc. Investments in affiliates owned 50%ss are accounted for by the equity method. ¢otepany balances and transactions have
been eliminated in consolidation.

Use of estimateFhe preparation of financial statements in confymiith accounting principles generally acceptethi@ United State
requires us to make estimates and assumptionaffeat the reported amounts of assets and liagsligind disclosure of contingent assets and
liabilities at the date of the financial statemeams! the reported amounts of revenues and expduoseg the reporting period. Actual results
could differ significantly from those estimates. téidal estimates that are particularly susceptibleignificant change in the near-term relate
to the determination of the estimated total costtoagterm contracts, estimated costs to be incurregroduct warranty, inventory valuati
reserves for doubtful accounts and estimated éffeainnual tax rates. Changes in estimates amxctefl in the periods in which they become
known.

Note 2. Significant Accounting Policies

Stockbased compensatioAt October 29, 2005, we had four stock-based engg@apmpensation plans, which are described mdse ful
in our Annual Report on Form 10-K. We account farge plans under the recognition and measuremiectges of APB Opinion No. 25,
“Accounting for Stock Issued to Employeesand related interpretations. No stock-based emplogenpensation cost is reflected in net
income, as all options granted under those pladsihaxercise price equal to the market valueetitiderlying common stock on the date of
grant. The following table illustrates the effeatimet income and earnings per share if we hadexpfie fair value recognition provisions of
Statement of Financial Accounting Standards (“SPAS$. 123, “Accounting for Stock-Based Compensatitm stock-based compensation.

Three Months Ended Six Months Ended
October 29, October 30, October 29, October 30,
2005 2004 2005 2004
Net Income as reporte $ 518 $ 518 $ 981¢ 310,22

Deduct: Total sto-based metho
employee compensation expe
determined under fair vali
based method for all awart
net of related tax effec (177 (147 (339 (279




Pro forma net incom $ 5,014 $ 5041 $ 947 $ 9,941

Earnings per shan

Basic— as reportel $ 0.27 $ 027 $ 0.1 $ 0.54
Basic— pro forma 0.2¢ 0.27 0.4¢ 0.5z
Diluted— as reportet 0.2¢ 0.2¢ 0.4¢ 0.51
Diluted— pro forma 0.2t 0.2t 0.47 0.4¢

Commitments and Contingencilsconnection with certain sales of equipment, \&echagreed to accept a specified level of recaum
the money owed by our customers to other finanositutions. At October 29, 2005 and at April 2005, we were contingently liable on
such recourse agreements in the amount of $250.

We are involved in various claims and leagions arising in the ordinary course of busingssur opinion, based upon consultation
with legal counsel, the ultimate disposition ofsbenatters will not have a material adverse effaaur consolidated financial position.

Product Warrantie®/e offer standard warranty coverages on many opoadlucts, which include parts and in some cades |a
maintenance and support, for periods varying from @ 10 years. The specific terms and conditidrieese warranties vary depending on
the product sold and other factors. We estimatedisés that may be incurred under the warrantyraoord a liability in the amount of such
costs at the time the product is shipped in the cstandard orders and prorated over the cortgtrugeriod in the case of custom projects.
Factors that affect our warranty liability inclubistorical and anticipated costs. We periodicafiyess the adequacy of our recorded warranty
costs and adjust the amounts as necessary.

Changes in our product warranties for fRer®nths ended October 29, 2005 consisted ofaheviing:

Amount
Beginning accrued warranty cc $ 5,02¢
Warranties issued during thequk 3,36¢
Settlements made during theqek (2,260
Changes in accrued warrantysctustpre-
existing warranties durihg fperiod
including expiratio 1)
Ending accrued warranty cc $ 6,13¢

Lease Commitment§Ve lease office space for various sales and@iotations and various equipment, primarily efeguipment.
Rental expense for operating leases was $697 abtif§6the six months ended October 29, 2005 artdi@c 30, 2004, respectively. Future
minimum payments under noncancelable operating@faxcluding executory costs such as managemdmhaimtenance fees, with initial or
remaining terms of one year or more consisted @fdhowing at October 29, 2005:

Fiscal Year Amouni
2006 $ 42¢

2007 52¢
2008 244
2009 13¢
2010 56

Total $ 1,39¢

Purchase CommitmenEsom time to time, we commit to purchase inventamg advertising rights over periods that extend avwgear.
As of October 29, 2005, we were obligated to pusehiaventory and advertising rights through figadr 2009 as follows:

Fiscal Year Amouni
2006 $ 3

2007 54
2008 54
2009 54

Total $ 16&

Sul-lease CommitmentWe sublease office space in our Florida office fima Future minimum lease payments under-cancelable



operating leases, excluding executory costs suahaasgement and maintenance fees, with initiatiraining terms of one year or more
consisted of the following at October 29, 2005:

Fiscal Year Amouni
2006 $ 44

2007 82
2008 82
2009 35
2010 35

Total $ 27¢€

Note 3. Recently Issued Accounting Pronouncements

In May 2005, the Financial Accounting Starts Board (“FASB”) issued SFAS No. 154, “Accougti@hanges and Error Corrections”.
SFAS No. 154 supersedes APB Opinion No. 20, “ActiognChanges”, and SFAS No. 3, “Reporting Accoupi@hanges in Interim
Financial Statements.” Generally, the provisionSBAS No. 154 are similar to the provisions of bABPB Opinion No. 20 and SFAS No. 3.
However, SFAS No. 154 requires retrospective appibia to prior periods’ financial statements ofaduntary change in accounting principle.
Recognition of the cumulative effect of a voluntahange in accounting principle in net earningthaperiod of change would be permitted
only if retrospective application to prior periodsiancial statements is impractical. SFAS No. Ibdffective for fiscal years beginning after
December 15, 2005. The adoption of SFAS No. 1%iexpected to have any impact on our consolidasdlts of operations, financial
position or cash flows.

In November 2004, the FASB issued SFASMNd., “Inventory Costs”. SFAS No. 151 amends thelgnce in Accounting Research
Bulletin No. 43, Chapter 4, “Inventory Pricingd clarify the accounting for abnormal amountsdié ifacility expense, freight, handling cos
and wasted material. SFAS No. 151 requires thaetlitems be recognized as current period chargesdiess of whether they meet the
criterion of “so abnormal.” In addition, SFAS NdLLrequires that allocation of fixed production dheads to the costs of conversion be
based on the normal capacity of the productiorifes. The provisions of SFAS No. 151 are effeetfor fiscal years beginning after June
2005. We do not expect that implementation of SFS151 will have a material effect on our consalét! financial condition or results of
operations.

On December 16, 2004, the FASB issued SNASL23R, “Share-Based Payment,” which is a reqigibSFAS No. 123, “Accounting
for Stock-Based Compensation.” SFAS No, 123R suoes APB Opinion No. 25, “Accounting for Stock lsduo Employees,” and amends
FASB Statement No. 95, “Statement of Cash Flowgh&ally, the approach in SFAS No. 123R is simdahe approach described in SFAS
No. 123. However, SFAS No. 123R requires all s-based payments to employees, including grantepl@yee stock options, to be
recognized in the income statement based on thieivdlues. Pro forma disclosure will no longerapealternative. SFAS No. 123R must be
adopted no later than the first annual period b@gmafter June 15, 2005. Early adoption will benpigted in periods in which financial
statements have not yet been issued.

As permitted by SFAS No. 123, we curreiitgount for share-based payments to employees A§IBgOpinion No. 25°'s intrinsic value
method and, as such, generally recognize no corapensost for employee stock options. Accordingfy, adoption of SFAS No. 123R’s
fair value method will have an impact on our restdilbperations, although it will have no impactaur overall financial position. The ultim:
impact of the adoption of SFAS No. 123R cannot fegligted at this time because it will depend orlswf share-based payments granted in
the future and other factors. However, had we atbfFAS No. 123R in prior periods, the impact af $tandard would have approximated
the impact of SFAS No. 123 as described in thelaisice of pro forma net income and earnings peresimaNote 2 to our consolidated
financial statements. SFAS No. 123R also requiresbenefits of tax deductions in excess of recaghcompensation cost to be reported as a
financing cash flow rather than as an operating dasv as required under current literature. Tieiguirement will reduce our net operating
cash flows and increase net financing cash flowseniods after adoption. We are currently analyzivgimpact of these provisions.

Note 4. Revenue Recognition

Long-term contractsEarnings on long-term contracts are recognizedherpercentage-of-completion method, measured by the
percentage of costs incurred to date to estimatad ¢osts for each contract. Operating expensestarged to operations as incurred and are
not allocated to contract costs. Provisions foinested losses on uncompleted contracts are matie iperiod in which such losses are
estimable.

Equipment other than long-term contrac¥§e recognize revenue on equipment sales, otherddingrterm contracts, when title passes,
which is usually upon shipment and then only if teeenue is fixed and determinable.

Long-term receivables and advertising rightée occasionally sell and install our products atlitees in exchange for the rights to sell
or to retain future advertising revenues. For themesactions, we recognize revenue for the amaiuthie present value of the future
advertising payments if enough advertising is soldbtain normal margins on the contract, and wenetthe related receivable in long-term
receivables. On those transactions where we haveottbthe advertising for the full value of theuggment at normal margins, we record the
related cost of equipment as advertising rightsieRae to the extent of the present value of thediding payments is recognized in |-



term receivables when it becomes fixed and detexbiénunder the provisions of the applicable adsiagi contracts. At the time the revenue
is recognized, costs of the equipment are recodrbased on an estimate of overall margin expected.

In cases where we receive advertising sighs opposed to only cash payments, in exchangleg@quipment, revenue is recognized
becomes earned, and the related costs of the eqnire amortized over the term of the advertisigigts, which were owned by us. On
these transactions, advance collections of adirggtigvenues are recorded as deferred income.

The cost of advertising rights, net of atization, was $2,401 as of October 29, 2005 andZRlas of April 30,2005

Product maintenancdn connection with the sale of our products, we a@lscasionally sell separately priced extended awiegs and
product maintenance contracts. The revenue relatedch contracts is deferred and recognized ratebhet sales over the term of the
contracts, which varies from one to 10 years.

Software:We sell our proprietary software bundled with désgsl and certain other products. Pursuant to Amefiestitute of Certified
Public Accountants (“AICPA”) Statement of Positi®OP”) 97-2, “Software Revenue Recognition,” aseahed by SOP 98-4, “Deferral of
the Effective Date of a Provision of SOP 97-2,” &@P 98-9, “Modification of SOP 97-2, Software Rewe Recognition with Respect to
Certain Transactions,” revenues from software beefees on sales, other than long-term contragseaognized when persuasive evidence
of an agreement exists, delivery of the productdeasirred, the fee is fixed and determinable afiécton is probable. For sales of software
included in long-term contracts, the revenue i®sgeized under the percentage-of-completion metbotbhgterm contracts starting when
of the above-mentioned criteria have been met.

ServicesRevenues generated by us for services such as aygmort, control room design, on-site trainingjipment service and
continuing technical support for operators of agumipment are recognized as net sales as the seafiegerformed.

Derivatives:SFAS No. 133, “Accounting for Derivative Instrumeind Hedging Activities”, requires companies twognize all of its
derivative instruments as either assets or ligdsliiln the statement of financial position at faitue. The accounting for changes in the fair
value of a derivative instrument depends on whetheas been designated and qualifies as partefdging relationship and also on the type
of hedging relationship. For those derivative instents that are designated and qualify as hedgstguiments, a company must designate the
hedging instrument, based upon the exposure be&idgdd, as a fair value hedge, cash flow hedgedgehef a net investment in a foreign
operation.

For derivative instruments that are dedigthand qualify as a fair value hedge (that isgheglthe exposure to changes in the fair value
of an asset or a liability or an identified portithrereof that is attributable to a particular rigkle gain or loss on the derivative instrument as
well as the offsetting loss or gain on the hedgewhiattributable to the hedged risk are recognizédde same line item associated with the
hedged item in current earnings during the perfati® change in fair values. For derivative instemts that are designated and qualify as a
cash flow hedge (that is, hedging the exposurat@bility in expected future cash flows that igibtitable to a particular risk), the effective
portion of the gain or loss on the derivative instent is reported as a component of other compsafeincome and reclassified into
earnings in the same line item associated witHdrerasted transaction in the same period or pgdoding which the hedged transaction
affects earnings. The remaining gain or loss ord#révative instrument in excess of the cumulatikiange in the present value of future cash
flows of the hedged item, if any, is recognizeaiher income/expense in current earnings duringo#n®d of change. For derivative
instruments that are designated and qualify aglgenef a net investment in a foreign currency,gaim or loss is reported in other
comprehensive income as part of the cumulativestation adjustment to the extent it is effectiveyAneffective portions of net investment
hedges are recognized in other income/expenseriantiearnings during the period of change. Foiveve instruments not designated as
hedging instruments, the gain or loss is recognizexher income/expense in current earnings dutiegoeriod of change. Currently, we h
not designated any hedges as fair value hedgestwdyges of a net investment in a foreign currency.

Cash Flow Hedging Strategy — To protectragahe reduction in value of forecasted foreigmrency cash flows resulting from certain
expected export sales, we have instituted a foreigrency cash flow hedging program. We hedge @astof our forecasted revenue
denominated in foreign currencies with forward cacts. When the dollar strengthens significantlgiast the foreign currencies, the decline
in value of future foreign currency revenue is efflsy gains in the value of the forward contra@signated as hedges. Conversely, when the
dollar weakens, the increase in the value of futoreign currency cash flows is offset by lossethivalue of the forward contracts.

Derivatives — We utilize derivative finaatinstruments to manage the economic impact cofdltions in currency exchange rates on
those transactions that are denominated in a ayrrethier than our functional currency, which is t Dollar. We enter into currency
forward contracts to manage these economic riskofAlanuary 1, 2001, we adopted SFAS No. 133, 8Anting for Derivative Instruments
and Hedging Activities,” as amended by SFAS No. 48@ No. 138. SFAS No. 133, as amended, requiresresognize all derivatives on
the balance sheet at fair value. Derivatives thahat hedges must be adjusted to fair value thr@agnings. If a derivative is a hedge,
depending on the nature of the hedge, changeg ifathvalue of the derivative are either offsetiagt the change in the fair value of the
hedged assets, liabilities or firm commitments tigto earnings or recognized in accumulated othepecehensive gain (loss) until the hedged
item is recognized in earnings.

To protect against the reduction in valtitooecasted foreign currency cash flows resulfiogn export sales over the next year, we have
instituted a foreign currency cash flow hedginggeam. We hedge portions of our forecasted reveruneminated in foreign currencies with
forward contracts. When the dollar strengthensifiggmtly against the foreign currencies, the deelin value of future foreign currency
revenue is offset by gains in the value of the Bmdvwcontracts designated as hedges. Conversely, thbedollar weakens, the increase in



value of future foreign currency cash flows is effby losses in the value of the forward contracts.

During the six months ended October 29520 did not recognize any net gain or loss rdlédethe ineffective portion of our hedging
instruments, or any net gain or loss related ttiréion of the hedging instrument excluded from dssessment of hedge effectiveness. A
cash flow hedge was discontinued which would haesed the recognition of a gain or loss in otheonne (expense), net of $15. The fair
value of all derivatives is included in prepaid erpes and other in the statement of financial ¢immdi

As of October 29, 2005, we expect to resifas$37 of net gains (losses) on derivative instents from accumulated other compreher
income to earnings during the next 12 months dwetoal export sales.

Note 5. Earnings Per Share

Basic earnings per share (EPS) is compwadividing income available to common shareholdsrshe weighted average number of
common shares outstanding for the period. DilutBe& Eeflects the potential dilution that would ocifigecurities or other obligations to issue
common stock were exercised or converted into comsbtack or resulted in the issuance of common steakthen shared in our earnings.

A reconciliation of the income and commabare amounts used in the calculation of basic doted EPS for the three months ended
October 29, 2005 and October 30, 2004 follows:

Per Share
Net Income Shares Amount
For the three months ended October 29, 2
Basic earnings per sh $ 5,18¢ 19,293,17 $ 0.27
Effect of dilutive securitiet
Exercise of stock options and warr¢ — 840,35: (0.01)
Diluted earnings per she $ 5,18¢ 20,133,53 $ 0.2¢
For the three months ended October 30, 2
Basic earnings per sh: $ 5,18¢ 18,932,20 $ 0.27
Effect of dilutive securitie:
Exercise of stock options and warr¢ — 1,247,61, (0.01)
Diluted earnings per she $ 5,18¢ 20,179,91 $ 0.2¢
For the six months ended October 29, 2(
Basic earnings per sh $ 9,81¢ 19,247,31 $ 0.51
Effect of dilutive securitie:
Exercise of stock options and warr¢ — 877,08¢ (0.02)
Diluted earnings per she $ 9,81¢ 20,124,40 $ 0.4¢
For the six months ended October 30, 2(
Basic earnings per sh $ 10,22( 18,910,70 $ 0.5¢
Effect of dilutive securitiet
Exercise of stock options and warr¢ — 1,241,80. (0.03)
Diluted earnings per she $ 10,22( 20,152,50 $ 0.51

Note 6. Goodwill and Other Intangible Assets

We account for goodwill and other intangibksets in accordance with SFAS No. 142, “Goodwill Other Intangible Assets,” and we
complete an impairment analysis on at least anarbasis and more frequently if circumstances werra

Goodwill, net of accumulated amottiiza, was $2,644 at October 29, 2005 and $2,62%p&t 30, 2005. Accumulated amortization
was $157 at October 29, 2005 and at April 30, 2008 performed our annual impairment analysis ofdydth as of October 30, 2005. The
result of this analysis indicated that no goodwilpairment existed as of that date.

As required by SFAS No. 142, intangiblefhwiinite lives continue to be amortized. Includedntangible assets are a non-compete
agreement and a patent license. Intangible ase&isebaccumulated amortization were $690 at Oct@abeR005 and $560 at April 30, 2005.
Accumulated amortization was $550 and $524 at @gta@b, 2005 and April 30, 2005, respectively. Thevalue of intangible assets is
included as a component of intangible and otheztass the accompanying consolidated balance sHestisnated amortization expense bz



on intangibles as of April 30, 2005 is $44, $277 $827, $27 and $11 for the fiscal years 2006, 20088, 2009, 2010 and 2011, respectiv
Note 7. Inventories

Inventories consist of the following:

October 29, April 30,

2005 2005
Raw Materia $ 12,98 $ 10,44¢
Wor-in-progress 7,24z 5,20¢
Finished gooi 9,58 8,95¢
$ 29,81. % 24,61

Note 8. Segment Disclosure

Our chief operating decision maker revidéwancial information presented on a consolidatasidy accompanied by disaggregated
information about revenue and certain expensemdiket and geographic region, for purposes of asggfinancial performance and maki
operating decisions. Accordingly, we consider olweseto be operating in a single industry segmfg.do not manage our business by
solution or focus area.

We do not maintain information on salepbyducts and, therefore, disclosure of such infdionas not practical.

The following table presents informatioroabus by geographic area:

United States  Other Total
Net sales for the six months end
October 29, 20( $ 129,97 $ 18,17C $ 148,14
October 30, 20( 107,20t 10,97¢ 118,18:
Long-lived assets a
October 29,20( 34,25 1,211 35,46:
October 30, 20( 26,68: 81¢ 27,50(

Note 9. Equipment Held for Sale

In accordance with SFAS No. 144, “Accougtfar the Impairment or Disposal of Long-Lived Assewe review long-lived assets to be
held and used and long-lived assets to be dispafsé@tcluding intangible assets, for impairment wheer events or changes in circumstances
indicate that the carrying amount of such assetsmabe recoverable. Recoverability of assetsetbdid and used is measured by compe
the carrying amount of the asset to the future somilinted net cash flows expected to be generat#duelgsset. Recoverability of assets held
for sale is measured by comparing the carrying arhoiithe assets to their estimated fair markatealf any assets are considered to be
impaired, the impairment is measured by the ambunthich the carrying amount of the assets exctezlsstimated fair value.

During the second quarter of fiscal yead20ve entered into a plan to sell the rental egeipt owned by a wholly-owned subsidiary to
allow us to focus more on sales of our new lin@@Tour™ displays and to provide deeper suppati@tlisplay rental market. As a result,
this equipment was classified in the April 30, 2@@%ance sheet as rental equipment held for satebased on our analysis of recoverability,
no loss had been recognized related to the equipmesccordance with SFAS No. 144. During thetfipsarter of fiscal year 2006, we
completed the transaction. The sale and related odbsold equipment were reported in income frqrarations.

Note 10. Acquisitions

On November 30, 2004, we acquired all efdksets and assumed certain liabilities of Dodgetenics, Inc. (“Dodge”), and on
December 14, 2004, we acquired 100% of the outstgrafock of European Timing Systems, Ltd. Bothuasitjons were paid for in cash, ¢
the related acquisition agreements contain prowssfor contingent consideration based on the goos# of future transactions connected
with each business. The amount of the contingemsideration is not expected to be significant ailthe treated as compensation expens
it becomes earned. No contingent consideratiorbkaa earned through October 29, 2005. We are atsently leasing facilities in Topeka,
Kansas from the seller of Dodge for a term of ufivie years.

The aggregate cost of these acquisitiorsapproximately $1,024. Goodwill in the amount dfl®26 was recognized, and that amount is
expected to be fully deductible for tax purposescaise these transactions are not material tooysonforma disclosures have been m



Note 11. Comprehensive Income

We follow the provisions of SFAS No. 13Bgporting Comprehensive Incomethich establishes standards for reporting and ayspl
comprehensive income and its components. Comprefeeimeome reflects the change in equity of a bessnenterprise during a period from
transactions and other events and circumstancesiiom-owner sources. For us, comprehensive incepresents net income adjusted for
foreign currency translation adjustments and natsgand losses on derivative instruments. The goreurrency translation adjustment
included in comprehensive income has not beenftagted, as the investment in the foreign affilisteleemed to be permanent. In
accordance with SFAS No. 130, we have chosen tbodis comprehensive income in the consolidatedrsiat of shareholders’ equity.

Six Months Ended

October 29, October 30,

2005 2004
Net income $ 5,18¢ $ 5,18¢
Net foreign currency translation adjustm 17t (189
Net gain on derivative (11) —
Total comprehensive incon $ 5,34¢ $ 4,99¢

Item 2. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FIN ANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion highlights thermipal factors affecting changes in financial cdiodi and results of operations. This discus:
should be read in conjunction with the accompangimgsolidated financial statements and notes taahsolidated financial statements.

OVERVIEW

We design, manufacture and sell a wideeafglisplay systems to customers in a variety afkets throughout the world. We focus our
sales and marketing efforts on geographical regimaskets and products. The primary categoriesarkets include sport, commercial and
transportation.

Our net sales and profitability historigatlave fluctuated due to the impact of large produders, such as display systems for
professional sport facilities and colleges and ersities, as well as the seasonality of the spoaiket. Net sales and gross profit percentages
also have fluctuated due to other seasonality fadteluding the impact of holidays, which primgritnpact our third quarter. Our gross
margins on large product orders tend to fluctuateenthan those for smaller standard orders. Largeytt orders that involve competitive
bidding and substantial subcontract work for pradustallation generally have lower gross marghighough we follow the percentage of
completion method of recognizing revenues for langgtom orders, we nevertheless have experiengetifitions in operating results and
expect that our future results of operations maguigect to similar fluctuations.

Orders are booked only upon receipt ofra fiontract and, depending on terms, only aftegipg®f any required deposits related to the
order. As a result, certain orders for which weéheaceived binding letters of intent or contracii$ mot be booked until all required
contractual documents and deposits are receivealdition, order bookings can vary significantlysasesult of the timing of large orders.

We operate on a 52-53 week fiscal yeah ¥igical years ending on the Saturday closest il AP of each year. Fiscal years 2006 and
2005 each contains 52 weeks.

For a summary of recently issued accourgirmgnouncements and the effects of those pronousicenon our financial results, refer to
Note 3 of the notes to our consolidated finandiaiesnents, which are included elsewhere in thisnte

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

The following discussion and analysis official condition and results of operations aretagon our consolidated financial
statements, which have been prepared in accordeititaccounting principles generally accepted i thnited States of America. The
preparation of these financial statements requise® make estimates and judgments that affecetimrted amounts of assets, liabilities,
revenues and expenses and related disclosure tifigent assets and liabilities. On a regular bagisevaluate our estimates, including those
related to estimated total costs on long-term eat$r estimated costs to be incurred for productaméies and extended maintenance
contracts, bad debts, excess and obsolete inveamaigontingencies. Our estimates are based aribatexperience and on various other
assumptions that are believed to be reasonable timeleircumstances, the results of which formhkasis for making judgments about the
carrying values of assets and liabilities thatreoereadily apparent from other sources. Actualltesnay differ from these estimates under
different assumptions or conditions.

We believe the following critical accourgipolicies require significant judgments and estesan the preparation of our consolidated
financial statement:



Revenue recognition on long-term contra&arnings on long-term contracts are recognizederpércentage-of-completion method,
measured by the percentage of costs incurred étdastimated total costs for each contract. Biows for estimated losses on uncompleted
contracts are made in the period in which suchelsse estimatable. Generally, contracts we emtehiave fixed prices established and, to
the extent the actual costs to complete contraethigher than the amounts estimated as of theaddle financial statements, the resulting
gross margin would be negatively affected in fulgmarters when we revise our estimates. Our peito revise estimates as soon as such
changes in estimates are known.

Allowance for doubtful accounté/e maintain an allowance for doubtful accountsefstimated losses resulting from the inability of ou
customers to make required payments. If the fir@rmogindition of our customers were to deterioregsulting in an impairment of their ability
to make payments, additional allowances may beimedjur o identify impairment in the customer’s @gito pay, we review aging reports,
contact customers in connection with collectiorogff and review other available information. ACQaftober 29, 2005, we had an allowance
for doubtful accounts balance of approximately $iltion.

Warranties We have created a reserve for warranties on owlugte equal to our estimate of the actual costetimcurred in
connection with our performance under the warrantBenerally, estimates are based on historicaréxmce taking into account known or
expected changes. If we would become aware of@ease in our warranty reserves, additional resanay become necessary, resulting in
an increase in costs of goods sold. As of OctoBeRQ05, we had approximately $6.1 million reserigrdhese costs.

Extended warranty and product maintenand have deferred revenue related to separatelggegtended warranty and product
maintenance agreements. The deferred revenueoigmeed ratably over the contractual term. If waulddbecome aware of an increase in
estimated costs under these agreements in excess déferred revenue, additional reserves mayebessary, resulting in an increase in
costs of goods sold. In determining if additioredarves are necessary, we examine cost trendglardrdormation on the contracts and
compare that to the deferred revenue. As of OctdBeR005, we had $3.4 million of deferred reveralated to extended warranty and
product maintenance.

Inventory.Inventories are stated at the lower of cost or etaMdarket refers to the current replacement @stept that market may not
exceed the net realizable value (that is, estims¢dlohg price in the ordinary course of businessIreasonable predictable costs of compl
and disposal) and market is not less than theaadizable value reduced by an allowance for nopnafit margins. In valuing inventory, we
estimate market value where it is believed to leddlver of cost or market, and any necessary ceargecharged to costs of goods sold ir
period in which it occurs. All other inventory ialued at cost.

RESULTS OF OPERATIONS

The following table sets forth the percgetaf net sales represented by items includedrrcansolidated statements of income for the
periods indicated:

Three Months Ended Six Months Ended
October 29, October 30, October 29, October 30,

2005 2004 2005 2004
Net sales 100.0% 100.0% 100.0% 100.0%
Cost of goods sol 70.6% 66.4% 70.0% 66.1%
Gross profit 29.4% 33.6% 30.0% 33.9%
Operating expenst 19.3% 20.9% 19.9% 20.8%
Operating incom: 10.1% 12.7% 10.1% 13.1%
Interest incomt 0.6% 0.5 0.6% 0.5%
Interest expens (0.0%) (0.1%) (0.1%) (0.1%)
Other income (expense), r 0.0% 0.7% (0.0%) 0.3%
Income before income tax 10.7% 13.8% 10.6% 13.8%
Income tax expens 3.9% 5.1% 4.0% 5.2%
Net income 6.8% 8.7% 6.6% 8.6%

NET SALES

Net sales increased 25.4% to $148.1 mificorihe six months ended October 29, 2005 as cordpa $118.2 million for the same per
in fiscal year 2005. Net sales increased 27.5% %8million for the quarter ended October 29, 288Tompared to $59.5 million for the
same period in fiscal year 2005. For the six moatis quarter ended October 29, 2005, net salesased in sports and commercial markets,
with the commercial market experiencing growth sateexcess of 55% for the six-month period andsgharts market growing more than
10% year to date. For the quarter, net sales itréimsportation business were down as compardtetprior year period. Net sales for-



guarter ended October 29, 2005 were up domestibatlglown on an international basis. Year to dab&ever, international sales are up n
than 40% as a result of the strong order performamthe first quarter of fiscal year 2006. As acpat of overall net sales, standard product
orders were approximately 31% of net sales foistmnd quarter and year to date for both fiscalsy2@06 and 2005.

Within the sports markets, the increaseensales in the second quarter of fiscal year 2806ompared to the second quarter of fiscal
year 2005 was the result of increases in the psifeal and small sports facilities, while salesh® mic-sized facilities, were down slightly
quarter over quarter. Net sales in the small téedibusiness was less than expected; howeversadakpick up during the quarter and
reinforced our expectation that the lower than etgxd sales is not a trend.

The growth in the sports market includeghbi sales of both standard products and custgptagtisystems; however, the percentage
growth in custom products is greater than stangesducts. The growth overall continues to be duepjoortunities for additional displays in
facilities, technology enhancements and the expaneiarkets for our products. In addition, we berfedim our network of sales and service
offices, giving us the ability to serve our custammore effectively, which enhances sales. We belibat the effects of the economy have a
lesser impact on our sports market as comparedrtotber markets, since our products are genemgnue generation tools (through
advertising) for facilities and the sports businiesgeneral is more resistant to negative factothé economy as a whole.

Net sales in the sports market internatlgiveere down for the second quarter of fiscal 2@0@l year to date as compared to the same
periods in fiscal year 2005. This continues to beflection of the inherent volatility of large @i and the timing of when orders are booked,
and over the next quarter we expect internatioalalsswill pick up due to orders booked during tharter, which are expected to cause net
sales in the sports market to be up internatiorallyhe end of the third quarter. However, the etga delivery of these orders could change.

In terms of orders in the sports markegsiggally the same factors described above rel&timgt sales cause similar changes in
components of order bookings, although the timihigume orders tends to cause differing short teggults. For the second quarter of fiscal
year 2006, order bookings were up by slightly kass 40% in the sports market as compared to ttensequarter of fiscal 2005. On a yea
date basis, orders were up more than 30%. Ordetkdajuarter were positively impacted by the ofdethe Dolphins Stadium in Miami,
Florida, which approximated $8 million. We expédwttfor the year, orders in the sports market nayemain at this growth rate, although
orders for the first half of the fiscal year hawemassed our original expectations. This expeatascubject to the risks of timing of the orc
and the risk of a competitive environment. We hadithat the growth in the sports market over ting lterm is driven by new product
development, new uses for existing products, ammding market as our products become more affoedalinore institutions, growth
internationally, and our overall product offeringgdjich we believe are the most complete systentiseirmarketplace. We expect net sales in
all three portions of the sports market to be uglie entire fiscal year.

Net sales in the commercial market grewrduthe second quarter and first six months ofdigear 2006 as compared to the same
periods of fiscal year 2005. Sales of custom visgsiems and standard products were both strongin€reasing interest in LED digital
billboards, growing acceptance of our standard 53&edisplay product line, sales to national accaurgtomers, and an increasing demand
for large video systems continue to fuel growtlwadl as the improved economic conditions and tleatgr acceptance of LED technologies
for advertising. We are seeing more momentum in Idigital billboard niche, which is dominated byebrlarge outdoor advertising
companies who are in various stages of deploymienED digital displays. This has had a positiveeeffon net sales and orders for the
guarter and is expected to have positive resultisamear term. However, given that the businedsiisinated by three companies, there are
greater risks in terms of how much business cacaptured and retained. We believe that the keyesscfactors in maintaining this growth
for the long term involves competitive pricing,iatlle product and superior service and supportbdlieve that we are positioned properly
for this business, although it could require addisil capital investments, depending on the ultimate of growth. Finally, we believe that
there are a number of limitations on how fast thisiness can grow, including local sign codestithe to market the displays and various
other factors.

The commercial market has experienced thatgst percentage growth as compared to our wthgeets for the second fiscal quarter of
2006 and year to date as compared to the samalpénidiscal 2005. On an international basis, salee up for the quarter and year to da
compared to the last fiscal year, primarily dua toumber of orders booked earlier in the year amghg the quarter in the Middle East,
Central America and Asia-Pacific regions.

Order bookings in the commercial marketenaso up significantly for the second quarterisddl year 2006 and year to date as
compared to the same periods of fiscal year 2008pite of a decline in order bookings internatityni@r the quarter, which is attributable to
the inherent volatility of the business. Althoughes and orders in the commercial market depeaddoye degree on current economic
conditions, we have been able to grow the busideego our product offerings and growing acceptamzbdemand for our products, our
international expansion, our network of sales aise offices throughout the United States, theettgpment of resellers, primarily in the
United States, and the integrated offerings weidm\As we continue to penetrate the opportunitishe commercial market, including
national accounts and business outside of the tJStates, and further develop our regional saleefave expect the trend of increasing
standard order volume and large video systemsritimeee at double-digit percentage growth rates.

Net sales in the transportation marketdinked during the second quarter of fiscal year 288@ompared to the same period of fiscal
2005 and are flat on a year to date basis. Yedat® orders in the transportation markets are ue thh@an 15% primarily due to the level of
bookings in the first quarter of fiscal year 20@ée expect that for fiscal year 2006, the transpionamarket will increase as compared to
fiscal year 2005 in orders and net sales.

We occasionally sell products in excharagelie advertising revenues generated from useoofyets. These sales represented 1.2%



0.9% of net sales for the second quarter and sixtinscended October 29, 2005. The gross profit péi@me these transactions have typically
been higher than the gross profit percent on dthesactions of similar size, although the selbxgenses associated with these transactions
are typically higher.

The order backlog as of October 29, 2008 agproximately $81 million as compared to $50iomillas of October 30, 2004 and $84
million at the beginning of the second quarterisédl year 2006. Historically, our backlog varieedo the timing of large orders. The
increase in ending backlog for the second quaftéseal year 2006 as compared to the same timeyeaeago was across all markets. As
compared to the beginning of the second quartéscdl year 2006, the backlog declined in the spartd transportation markets and
increased in the commercial market. The changes therresult of the combination of the changegd®eis and net sales discussed above.
Typically, we enter the third quarter with the I@tvbacklog of the fiscal year as a result of thealiower level of orders in the second que
of a fiscal year, which causes the third quartéisaées to typically be the lowest of the year. Buthe level of order bookings in fiscal year
2006, which contributed to the higher backlog, wendt expect to see third quarter sales declineesgtplly by as much as our history would
indicate. This is also partially attributable t@ throwing percentage of the commercial market, whintains less seasonality than the sports
markets.

As a result of expected increases in dbdekings we projected in early fiscal 2005, we lreigareasing plant capacity in fiscal year
2005. The majority of the expansion, however, waamed for fiscal year 2006. During the fourth derpf fiscal year 2005 and the first half
of fiscal year 2006, order bookings surpassed dafiens and have caused our manufacturing persamaebther personnel to work extra
shifts, caused us to outsource more activitiestamdake additional capital investments relatechtwéasing capacity. The rate at which we
can ramp up our capacity has been somewhat ofitafian on our net sales this past quarter. We eudtitinue to ramp up our capacity,
including a 30% increase in manufacturing spaceuih the end of the current fiscal year.

GROSS PROFIT

Gross profit increased 11.6% to $22.3 wnillfor the second quarter of fiscal 2006 as contpr&20.0 million for the second quarter of
fiscal year 2005. For the six months ended Oct@0eR005, gross profit increased 11.0% to $44.5anicompared to $40.1 million for the
six months ended October 30, 2004. As a percemn¢ib$ales, gross profit was 29.4% and 30.0% feetland six months ended October 29,
2005 as compared to 33.6% and 33.9% for the thrdesia months ended October 30, 2004. The grosgimpercentage declined in the
second quarter of fiscal 2006 as compared to tbenskequarter of fiscal year 2005 due to fewer raatamals price declines, the differences in
on-site installation costs, higher freight costs] &éhe overall competitive environment. We strioeards higher gross margins as a percent of
net sales, although depending on the actual matmlapacities, performance on larger projectserel of future sales, margin percentages
may not increase and could decrease. We expeantragiins will increase slightly during the thirddaiourth quarters of fiscal year 2006,
although the actual margins can vary significantly.

OPERATING EXPENSES

Operating expense@perating expenses, which are comprised of selfjpgeral and administrative expenses and prodsgjmand
development costs, increased by approximately 1766t $12.4 million in the second quarter of fisgahr 2005 to $14.6 million in the
second quarter of fiscal year 2006. As a percentbbales, operating expenses decreased from 20.884 sales to 19.3% of net sales. For
the six months ended October 29, 2005, operatipgreses increased 19.7% from $24.7 million for ther®nths ended October 30, 2004 to
$29.5 million for the six months ended OctoberZ®)5. All areas of operating expense were impagyeigher levels of health insurance
costs.

Selling Expenses&elling expenses consist primarily of salariesgepmployee related costs, travel and entertainesgrense, facilities-
related costs for sales and service offices, apérmditures for marketing efforts, including collaematerials, conventions and trade shows,
product demos and supplies.

Selling expenses increased 24.9% to $9libmfor three months ended October 29, 2005 aspaved to $7.3 million for the same
period in fiscal year 2005. Selling expenses ineeda28.9% to $19.0 million for the six months en@atober 29, 2005 from $14.7 million
the same period in fiscal year 2005. Selling expsmecreased to 12.1% of net sales for the seaarteq of fiscal year 2006 from 12.4% of
net sales for the second quarter of fiscal yeab2B0r the six months ended October 29, 2005 ngedikpenses were 12.8% of net sales as
compared to 12.5% of net sales for the six montloke@ October 30, 2004.

Selling expenses for the quarter and thenginths ended October 29, 2005 were higher asudt i&f an increase in personnel costs as we
continued to build our sales infrastructure innadirkets and internationally, including commercialdqucts, digital signage, mobile and
modular products, sports marketing, costs relaigte two acquisitions in the third quarter of isgear 2005, and higher travel costs due to
the order volume. We expect selling expenses tease in the third quarter of fiscal 2006. Sellxgenses in the second quarter of 2006
were lower than expected at the beginning of thertg@uas a result of the greater allocation of gamsl in sales departments to contract
fulfillment and service activities correspondingtwihe increase in sales. As a percentage of tet,s®lling expenses for the year are
expected to be lower in the second half of fisesn2006 as compared to fiscal year 2005 primdrily to the expected level of sales for the
third quarter of fiscal 2006.

General and Administrativé&eneral and administrative expenses consist pilynafrsalaries, other employee-related costs, g=ifmal
fees, shareholder relations fees, facilities andpegent related costs for administration departsyeannortization of intangibles and suppli



General and administrative expenses inerk23.1% to $2.7 million for the second quartefisifal year 2006 as compared to $2.2
million for the second quarter of fiscal year 20@&neral and administrative expenses increased @ &% 3 million for the six months end
October 29, 2005 as compared to $4.8 million ferdtx months ended October 30, 2004. General amihé&lrative expenses decreased to
3.5% as a percent of net sales for the secondeguartiscal year 2006 from 3.7% of net sales Far $econd quarter of fiscal year 2005. For
the six months ended October 29, 2005, generaadndnistrative expenses decreased to 3.6% of test aa compared to 4.1% of net sales
for the six months ended October 30, 2004.

The increase in general and administraimenses for the first six months of fiscal yead&@8s compared to the first six months of
fiscal year 2005 was due to increases in persaelakd costs across all departments with genachbdministration due to our growth,
information systems maintenance and support cogésnational expansion, higher professional feebtagher banking costs. We expect that
general and administrative costs will increaseaicheof the remaining quarters in fiscal year 2006.

Product Design and DevelopmeRtoduct design and development expenses congisaily of salaries, other employee-related costs,
facilities and equipment related costs, and cdsssipplies.

Product design and development expensesateed 3.9% to $2.7 million for the three monthdeenOctober 29, 2005 compared to $2.9
million for the same period in fiscal year 20050@uct design and development expenses increas#dtd.$5.2 million for the six months
ended October 29, 2005 as compared to $5.1 miiothe six months ended October 30, 2004. Prodesign and development expense was
3.6% of net sales for the second quarter of figeal 2006 and 4.8% of net sales for second quafr&d05. For the six months ended October
29, 2005, product design and development expenses 3v5% of net sales as compared to 4.3% of text && the six months ended October
30, 2004.

Generally, product design and developmgpérses increase during times when fewer of ouinergng resources are dedicated to
long-term contracts, as some of the same persavinelvork on research and development also worlong-term contracts. The increase in
product development and design expense, both gataté and the quarter, are consistent with our@fdavesting approximately 4% of net
sales into product design and development. Includlédcal year 2005 product design and developregpenses were costs related to our
development of ProTour displays, which caused igwaf 2005 levels to exceed this goal. As we statquior quarters, we expected product
development and design expenses as a percent sdilastto return to this level for fiscal year 2006

INTEREST INCOME

We occasionally sell products on an instelit basis, under lease arrangements or in excliangee rights to sell and retain advertising
revenues from displays, which results in long-teeeeivables. We also invest excess cash in shont{emporary cash investments and
marketable securities that generate interest inctmgrest income resulting from these items inseglab6.1% to $0.5 million for the three
months ended October 29, 2005 as compared to $iDi@mfor the second quarter of fiscal year 2086r the six months ended October 29,
2005, interest income increased 38.7% to $0.9onilfrom $0.6 million for the six months ended O&oBO, 2004. The increase for both
periods was the result of higher average levetsmporary cash investments, marketable securitiddang-term receivables outstanding
during the respective periods.

INTEREST EXPENSE

Interest expense is comprised primarilintérest costs on our notes payable and long-tedoh és a result of the low levels of debt
outstanding, the change in interest expense fosehend quarter of fiscal year 2006 as compar#uetgame period in fiscal year 2005 was
not significant. On a year to date basis, inteegpense has declined 28.8% to $0.01 million irefi2006 from $0.2 million in fiscal 2005 d
to the lower levels of debt outstanding.

OTHER INCOME (EXPENSE), NET

Other income (expense), net, decreasedt®1) million for the second quarter of fiscal y2806 as compared to $0.4 million in the
second quarter of fiscal year 2005. For the fisshsonths of fiscal year 2006, other income (exjegnset, decreased to $0.08 million from
$0.5 million for the same period in fiscal year 80The change for both the quarter and year toréstdts from the effects of currency gains
and losses on advances to foreign affiliates.

INCOME TAX EXPENSE

Income taxes were approximately $3.0 millio the second quarter of fiscal year 2006 arehfigear 2005. For the first six months of
fiscal year 2006, income taxes decreased 5.2%.8&r#iblion as compared to $6.2 million for the fissx months of fiscal year 2005. The
effective tax rate for the first half of fiscal ye2006 was 37.5% as compared to 37.8% for thetaltof fiscal year 2005. The effective rate
was lower as a result of research and developragriréedits, which we began recognizing in the thjudrter of fiscal year 2005, and the
benefits of the new deduction under Section 19 efinternal Revenue Code for domestic manufaguriich were partially offset by an
increase in our valuation allowance for foreign ogerating loss carry forwards resulting from opdated estimates of their future
realizability.

LIQUIDITY AND CAPITAL RESOURCES



Working capital was $65.5 million at Octol29, 2005 and $62.3 million at April 30, 2005. Wave historically financed working capi
needs through a combination of cash flow from ofp@na and borrowings under bank credit agreements.

Cash provided by operations for the six therended October 29, 2005 was $6.3 million. Nedrine of $9.8 million plus depreciation
and amortization of $4.2 million, an increase iltifigs in excess of costs and estimated earninggpmer deposits, accrued expenses and
warranty obligations, and a decrease in long tereivables and current income taxes were offsanbycrease in inventory, accounts
receivable, deferred income taxes, costs and estih@arnings in excess of billings and the effe€thanges in various other operating assets
and liabilities. The changes in operating assedsliabilities were related to the growth we expeded during the first half of the year, higher
inventory levels related to the specific orderduded in our backlog and increased stocking ofatettigher volume products. The increas
specific accounts related to larger projects actamlifor a portion of the increase in accounts redse.

Cash used by investing activities consistedl7.7 million for purchases of property and guoént for the six months ended October 29,
2005. During the first six months of fiscal yeaDB0Qwe invested approximately $2.7 million in fa@k additions, primarily related to
manufacturing facilities in Brookings, South Dakd8.5 million in transportation equipment, $1.7limm in manufacturing equipment, $1.6
million in information systems infrastructure, inding software, and $1.2 million in product demeetsdbn equipment. These investments
were made to support our continued growth andptace obsolete equipment. During the third quartdiscal 2005, we made two
acquisitions totaling approximately $1.1 milliondash for the operating assets of Dodge Electramnds100% of the outstanding stock of
European Timing Systems, Ltd. Included in the asitjons was approximately $1.1 million of goodwill.

In early fiscal 2006 we began constructtban 116,000 square foot addition to our facitie Brookings, South Dakota. The majority
the addition is designed to be used for manufaugupurposes and is expected to be complete irffisz 2006. The total cost of the building
and related equipment is approximately $6 million.

Cash used by financing activities consistei2.2 million, including the dividend paid toaskeholders of $1.9 million on June 28, 2005,
which was partially offset by option exercises.

Included in receivables as of October Z®3was approximately $1.5 million of retainage@mg-term contracts, all of which is
expected to be collected in one year.

We have used and expect to continue taaske reserves and bank borrowings to meet our-gdrontworking capital requirements. On
large product orders, the time between order aaoeptand project completion may extend up to andexk 18 months depending on the
amount of custom work and the customer’s delivargds. We often receive a down payment or proge@gsients on these product orders.
To the extent that these payments are not suffitéefund the costs and other expenses associatedh&se orders, we use working capital
and bank borrowings to finance these cash requinesne

Our product development activities incldlle enhancement of existing products and the dprredat of new products from existing
technologies. Product design and development exgemsre $2.7 million for the quarter ended Oct&8r2005. We intend to continue to
incur these expenditures to develop new displagyrets using various display technologies to ofighér resolution and more cost effective
and energy efficient displays. We also intend toticme developing software applications for ouptiig controllers to enable these products
to continue to meet the needs and expectatiorfzeahiarketplace.

We have a credit agreement with a bankphatides for a $20.0 million line of credit, whiaicludes up to $5.0 million for standby
letters of credit. The interest rate on the linemefdit is equal to LIBOR plus 1.55% (4.1% at OetoB9, 2005) and is due on November 1,
2006. As of October 29, 2005, no advances unddirtbef credit were outstanding. Twelve standheles of credit were issued and
outstanding for approximately $6.0 million as oft@er 29, 2005. The credit agreement is unsecurddegjuires us to meet certain
covenants, including the maintenance of tangibtenmeth of at least $40 million, a minimum liquiditatio, a limit on dividends and
distributions, and a minimum adjusted fixed chargeerage ratio. Daktronics Canada, Inc., our sidnsidhas various credit agreements that
provide up to $0.2 million in borrowings under linef credit. The interest rate on the lines of trisdequal to 1.0% above the prime rate of
interest (4.75% at October 29, 2005). As of Oct@$%r2005, no advances under the line of crediewetstanding. The lines are secured
primarily by accounts receivables, inventory anteotassets of the subsidiary.

On May 26, 2005, our Board of Directorsrawed a dividend of $0.10 per share, or a totalpgroximately $1.9 million, which was pi
on June 28, 2005 to shareholders of record on J4n2005. Although we intend to pay regular anmixidends for the foreseeable future, all
subsequent dividends will be reviewed annually @eclared by our Board of Directors at its discretio

We are sometimes required to obtain perdorwe bonds for display installations, and we halveraling line available through a surety
company that provides for an aggregate of $100onilh bonded work outstanding. At October 29, 2008 had approximately $6.5 million
of bonded work outstanding against this line.

We believe that based on our current grastimates over the next 12 months, we have seffficdapacity under our lines of credit.
Beyond that time, we may need to increase the atrafwur credit facilities depending on variousttas. We anticipate that we will be able
to obtain any needed funds under commercially mesle terms from our current lender. We believé ¢aah from operations, from our
existing or increased credit facility, and from aurrent working capital will be adequate to méet tash requirements of our operations in
the foreseeable futur



Item 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES AB OUT MARKET RISK
FOREIGN CURRENCY EXCHANGE RATES

Through October 29, 2005, most of our aégswere denominated in United States dollarspameéxposure to foreign currency
exchange rate changes was not significant. Nes saiginating outside the United States for theoedajuarter of fiscal year 2006 were 8.7%
of total net sales. We operate in Canada throughaly-owned subsidiary. Sales of the Canadian islidry comprised less than 1% of net
sales in the second quarter of fiscal year 2006elbelieved that currency risk in Canada was 8anit, we would utilize foreign exchange
hedging contracts to manage our exposure to thadiam dollar. Sales of other foreign subsidiariesenmmaterial. If we believed that
currency risk in any other foreign subsidiary wamiicant, we would utilize foreign exchange healgicontracts to manage the exposure to
the foreign currency.

We expect net sales to international markethe future to increase as a percentage afales and that a greater portion of this business
will be denominated in foreign currencies. As autg®perating results may become subject to flatitis based upon changes in the
exchange rates of certain currencies in relatighédJnited States dollar. To the extent that wgage in international sales denominated in
United States dollars, an increase in the valubetJnited States dollar relative to foreign cucies could make our products less
competitive in international markets. This effexalso impacted by the sources of raw materials frdernational sources. We will continue
to monitor and minimize our exposure to currenagtilations and, when appropriate, we will use fai@rhedging techniques, including
foreign currency forward contracts and optiongntoimize the effect of these fluctuations. Howewwxghange rate fluctuations as well as
differing economic conditions, changes in politichinates, differing tax structures and other r@ed regulations could adversely affect our
financial results in the future.

INTEREST RATE RISKS

Our exposure to market rate risk for chariganterest rates relates primarily to our detat bong-term accounts receivables. We
maintain a blend of both fixed and floating ratétdastruments. As of October 29, 2005, our outditagn debt approximated $0.6million,
substantially all of which was in fixed rate obliigas. Each 100 basis point increase or decreaisedrest rates would have an insignificant
annual effect on variable rate debt interest basetthe balances of such debt as of October 29,. Zof}Sixed-rate debt, interest rate changes
affect its fair market value but do not affect eags or cash flows.

In connection with the sale of certain thgpsystems, we have entered into various typéimafncings with customers. The aggregate
amounts due from customers include an interestexienThe majority of these financings carry fixates of interest. As of October 29, 2005,
our outstanding long-term receivables were appratéty $15.7 million. Each 25 basis point increasiterest rates would have an
associated annual opportunity cost to us of apprately $0.2 million.

The following table provides informationaat our financial instruments that are sensitiveltanges in interest rates, including debt
obligations, for the two quarters ending April 2006 and subsequent fiscal years.

Principal (Notional) Amount by Expected Maturity
(in thousands)

Fiscal Year There-
2006 2007 2008 2009 2010 after

Assets:
Long-term receivables, includir

current maturities

Fixec-rate $4,59° $2,92: $2,28¢ $1,72( $1,44° $2,71¢

Average interest ra 7.3% 7.7% 7.4% 6.9% 7.1% 7.6%
Liabilities:
Long- and shorterm debt

Fixec-rate $38¢ $8: $24 $24 $24 $25

Average interest ra 8.1% 4.6% - - - -
Long-term marketing obligations
including current portion

Fixec-rate $9C $21: $20: $177 $14¢ $54
Average interest ral 8.6% 7.9% 8.1% 8.1% 8.5% 8.2%

The carrying amounts reported on the ba&aheet for long-term receivables and long- andt¢bon debt approximates their fair value.

Substantially all of our cashdmees are denominated in United States dollarsh ®alances in foreign currencies are operating
balances maintained in accounts of our Canadiasidiaby and accounts to settle euro-based and &lisirbased payments. These balances
are immaterial as a whole.

Item 4. CONTROLS AND PROCEDURES



We carried out an evaluation, under theestipion and with the participation of our managameacluding our Chief Executive Officer
and Chief Financial Officer, of the effectivene$sh® design and operation of the Company'’s “disate controls and procedures,” as that
term is defined in Rule 13a-15(e) and Rule 15d-L66&ler the Securities Exchange Act of 1934, a8atbber 29, 2005, which is the end of
the period covered by this report. Based upondtaluation, the Chief Executive Officer and Chiafdnacial Officer concluded that as of
October 29, 2005, our disclosure controls and mhos were effective.

Based on the evaluation described in thegfoing paragraph, the Company’s Chief Executiviic&f and Chief Financial Officer
concluded that during the quarter ended OctobeP@@5, there was no change in our internal cowvel financial reporting that has
materially affected, or is reasonably likely to evally affect, our internal control over financiaporting.

PART Il. OTHER INFORMATION

Item 1. LEGAL PROCEEDINGS
Not Applicable

Item 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS
Not Applicable

Item 3. DEFAULTS UPON SENIOR SECURITIES
Not Applicable

Item 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
Not Applicable

Item 5. OTHER INFORMATION
Not Applicable

Item 6. EXHIBITS
The following exhibits are filed with this @uerly Report on Form 10-Q:

Ex 10.15 Fifth Amendment, datedadetr 1, 2005 to the Loan Agreement and
Revolving Note, dated October 14, 1998 Between dBkB\ational
Association and Daktronics, In

Ex 31.1 Certification Of Chief Exgive Officer Pursuant To Rules
13¢14(a)/15+14(a) Under The Securities Exchange Act of 1

Ex 31.2 Certification Of Chief Fim@al Officer Pursuant To Rules
13¢14(a)/15+14(a) Under The Securities Exchange Act of 1

Ex 32. Section 1350 Certification Of the Chief ExecutivEi€er

Ex 32. Section 1350 Certification Of the Chief FinancidfiGer

* Filed herewith

SIGNATURE

Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

/s/ William R. Retterath

Daktronics, Inc.

William R. Retterath

Chief Financial Officer and Chief Accounting Office

Date: November 21, 20(C



EXHIBIT 10.1£

FIFTH AMENDMENT
TO LOAN AGREEMENT AND REVOLVING NOTE

This Fifth Amendment to Loan Agreement &®lolving Note is made and entered into effecthvelst day of October, 2005, by and
betweenU.S. Bank National Association a national banking association, with an addrédsld North Main Avenue, Post Office Box 5308,
Sioux Falls, South Dakota 57117-5308 (“Lender”) &aktronics, Inc., a South Dakota corporation, with an address &f-3332nd Avenue
Brookings, South Dakota 57006 (“Borrower”).

RECITALS:

A. Lender and Borrower entered into ahdgreement dated October 14, 1998, which Loan &gent was amended by an
Amendment to Loan Agreement dated November 30, ,1@9@%mendment to Loan Agreement dated Decemt20®), a third Amendment
to Loan Agreement dated June 20, 2002, and a Fémngndment to Loan Agreement dated December 2,.2003

B. In accordance with the Loan Agreemeatder is the holder of a Revolving Note datedoDet 14, 1998, signed on behalf of
Borrower. Pursuant to the Amendment to Loan Agredrdated November 30, 1999, the loan amount is0820000.00 (the “Revolving
Loan”).

C. Lender and Borrower mutually wish kemd the maturity date of the Revolving Loan fr@ctober 1, 2005 to October 1, 2007, and
modify some of the covenants of Borrower.

NOW, THEREFORE, for good and valuable cdegation, the parties agree as follows:
1. The Loan Agreement and Revolving Noeehereby amended to provide that the RevolvimanLMaturity Date is October 1, 2007.
2. Section 6.10 of the Loan Agreememinended to read as follows:

Merger Borrower may merge, consolidate or enter im@malogous reorganization without the prior wnitt®nsent of Lender,
provided that the transaction is valued at less $)800,000.00 and the Borrower is in complianad il covenants and conditions of this
Loan Agreement.

3. Section 6.11 of the Loan Agreememinended to read as follows:

Acquisitions Borrower will not acquire during any fiscalayeanother business, firm or company in excesS8af(,000.00,
without prior written approval from Lender.

4. Schedule VI to the Loan Agreement fi&tule VI”) is amended to provide with respectiie Tangible Net Worth covenant:

Tangible Net Worth The Borrower will not permit its Tangible Nétorth (the excess of its assets, excluding intdegibsets,
over its liabilities) at any time to be less thatb®00,000.00.

5. Schedule VI is further amended to fewith respect to the definition of “Adjusted Etk Charge Coverage Ratio”:

Minimum Adjusted Fixed Charge CowgrdRatio. The Borrower will not permit the Minimum Adjiesl Fixed Charge Ratio, as of
the last day of any fiscal year for the four congre fiscal quarters ending on that date to bs tkan 2 to 1.

For purposes hereof, the followin§ions have the following meanings:

EBITDA ":  For any period of determination, the net immof the Borrower before deductions for incomeginterest expense,
depreciation and amortization, all as determineacicordance with GAAP.

“ Adjusted Fixed Charge CoverageidRat For any period of determination with respexthe Borrower, the ratio of

(a) EBITDA minus the sum of ()yedividends or other distributions, (ii) expendés in the sum of $3,000,000.00 for fixed and
capital assets not finances and (iii) tax expenses,

to

(b) all required principal andarest payments with respect to Indebtedness @irdubut not limited to all payments with resp



to capitalized lease obligations of the Borrowir)gach case determined for said period in accaelanth GAAP.
6. Schedule VI is further amended to mewith respect to the IBD/EBITDA covenant:

IBD/EBITDA. The Borrower will not permit the IBD/EBITDA Ra, as of the last day of any fiscal quarter taqgbeater than 1 to

For purposes hereof, the followin§itons have the following meanings:
1BD " All interest bearing obligations, includingabe represented by bonds, debentures, or othesdetntties.

EBITDA ": For any period of determination, the net immof the Borrower before deductions for incometinterest expense,
depreciation and amortization, all as determinegicicordance with GAAP. This computation will use tast four quarters.

7. Except as modified herein, all thente and conditions of the Loan Agreement and RéngliXote, including previous Amendments
thereto, shall remain in full force and effect.

8. Borrower acknowledges that the Logmefment, Revolving Note, and related loan docusnarg and shall remain the legal and
binding obligation of Borrower, free of any claidefense, or offset.

LENDER: BORROWER:

U.S. BANK NATIONAL ASSOCIATION DAKTRONICS, INC.

By: s/s Carl Wynje By: s/s James B. Morgz
Carl Wynje James B. Morge

Its: Senior Vice Preside Its: Chief Executive Office

By: s/s William R. Retterat
William R. Retterat
Its: Chief Financial Office

EXHIBIT 31.1

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER REQUIR ED BY RULE 13a-14(a) OR RULE
15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, James B. Morgan, certify that:
1. I have reviewed this quarterly report onrrdi0-Q for the quarter ended October 29, 2005 dftidaics, Inc.;

2. Based on my knowledge, this report doescantain any untrue statement of a material factnoit to state a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statgmend other financial information included iistreport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant’s other certifying officergg)d | are responsible for establishing and maiimgidisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act Rules 13a-
15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and proceduregused such disclosure controls and procedures tiesigned under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

b) Designed such internal control over financial réipor, or caused such internal control over finah@aorting to be designed under
our supervision, to provide reasonable assurarmgadiang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principl

c) Evaluated the effectiveness of the registrant’sldire controls and procedures and presentedsimeport our conclusions about the



effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

d) Disclosed in this report any change in registraimternal control over financial reporting that aced during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reportir

5. The registrant’s other certifying officerém)d | have disclosed, based on our most recehiaian of internal control over financial
reporting, to the registrant’s auditors and theitatcmmmittee of registrant’s board of directors persons performing the equivalent function):

a) All significant deficiencies and material weaknesgethe design or operation of internal contralerdinancial reporting which are
reasonably likely to adversely affect the regigf’s ability to record, process, summarize and refpanhcial information; an

b) Any fraud, whether or not material, that involveamagement or other employees who have a significéain the registrand’interna
control over financial reporting; ar

/sl James B. Morgan
James B. Morgan
Chief Executive Officer

Date: November 21, 2005

EXHIBIT 31.2

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF FINANCIAL OFFICER REQUIR ED BY RULE 13a-14(a) OR RULE
15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934, AS ADOPTED PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

[, William R. Retterath, certify that:
1. I have reviewed this quarterly report onrrdi0-Q for the quarter ended October 29, 2005 dftiaics, Inc.;

2. Based on my knowledge, this report doesantain any untrue statement of a material factnoit to state a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statégsjeand other financial information included iistheport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant’s other certifying officer@g)d | are responsible for establishing and maiimgidisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act Rules 13a-
15(f) and 15d-15(f)) for the registrant and have:

a) Designed such disclosure controls and proceduresused such disclosure controls and procedutes ttesigned under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly durihg tperiod in which this report is being prepal

b) Designed such internal control over financial réipgy;, or caused such internal control over finah@gaorting to be designed under
our supervision, to provide reasonable assurarmgadiang the reliability of financial reporting atfie preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principl

c)Evaluated the effectiveness of the registrant’sld&ire controls and procedures and presentedsimeport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation;

d) Disclosed in this report any change in registraimtsernal control over financial reporting that aced during the registrant’s most
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registré's internal control over financial reportir

5. The registrant’s other certifying officerém)d | have disclosed, based on our most recehiaian of internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors p@rsons performing the equivalent function):



a) Aall significant deficiencies and material weakressi the design or operation of internal contoser financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refpanhcial information; an

b) Any fraud, whether or not material, that involvearmagement or other employees who have a significémin the registrant’interna
control over financial reporting; ar

/s/ William R. Retterath
William R. Retterath
Chief Financial Officer

Date: November 21, 2005

EXHIBIT 32.1

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF EXECUTIVE OFFICER PURSUA NT TO 18 U.S.C SECTION 1350,
AS ADOPTED PURSUANT TO SECTION 906 OF THE SARBANESOXLEY ACT OF 2002

In connection with the Quarterly Report on FormQ®f Daktronics, Inc. and subsidiaries (the “Comydafor the quarterly period ended
October 29, 2005 as filed with the Securities ardiange Commission on the date hereof (the “RepdrtJames B. Morgan, Chief
Executive Officer of the Company, hereby certifyrguant to 18 U.S.C. Section 1350, as adopted pot$a Section 906 of the Sarbanes-
Oxley Act of 2002, that to my knowledge:

(1) The Report fully complies with the requiremts of section 13(a) or 15(d) of the Securitiestaxge Act of 1934; and

(2) The information contained in the Reportl§apresents, in all material respects, the finahcondition and results of operations of the
Company.

/s/ James B. Morgan
James B. Morgan
Chief Executive Officer

Date: November 21, 2005

EXHIBIT 32.2

DAKTRONICS, INC.
CERTIFICATION OF THE CHIEF FINANCIAL OFFICER PURSUA NT TO 18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO SECTION 906 OF THE SARBANESOXLEY ACT OF 2002

In connection with the Quarterly Report on FormQ®f Daktronics, Inc. and subsidiaries (the “Comyafor the quarterly period ended
October 29, 2005 as filed with the Securities ardhange Commission on the date hereof (the “RepdrtVilliam R. Retterath, Chief
Financial Officer of the Company, hereby certifurquant to 18 U.S.C. Section 1350, as adopted ant$a Section 906 of the Sarbanes-
Oxley Act of 2002, that to the best of my knowledge

(1) The Report fully complies with the requirameeof section 13(a) or 15(d) of the Securitiestamge Act of 1934; and

(2) The information contained in the Reportlfapresents, in all material respects, the finahcondition and results of operations of the
Company.

/s/ William R. Retterath
William R. Retterath
Chief Financial Officer

Date: November 21, 2005
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